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OBJECT TO TRADE 
NEWSPAPER “USING” 
STATE ASSOCIATIONS 


Officers of National Association, Here 
This Week, Will Discuss Interfer- 
ence With Machinery 


TO PLAN ANNUAL MEETING 


Small Town Man Will Gain Much From 
Convention—Cleary and Dunbar 
to Talk 


President Allen, of the National As- 
sociation of Insurance Agents, and 
other officers and committeemen of the 
association will meet in this city this 
week to go over the program for the 
annual convention of the association, 
which will be held in Cleveland, and the 
dates of which have been advanced to 
September 18, 19 and 20. It was to 
have been held in October, but the 
change was made so as not to conflict 
with the Liberty Loan drive. 











Say Paper Tried to Stampede Associa- 
tions 

One subject which will be discussed 
by the National Association’s officers 
will be attempts by trade newspapers to 
use the association for advertising or 
circulation purposes. This has been 
done several times of late, and during 
the past month an effort has been made 
to sweep the associations off their feet, 
through the despatch of urgent tele- 
grams, saying the insurance business 
is in danger from Washington usurpa- 
tion and asking that the associatione 
meet and act to relieve the situation 
by sending telegrams, passing resolu- 
tions, etc. 

As a result of the newspaper’s activi- 
ties several meetings of associations 
have been held in the South. 

The opinion of many association 
leaders is that there are regular chan- 
nels by which the state association 
meetings can be called, and that the 
power should not be relegated to a 
couple of men in a newspaper office. 
Furthermore, there is also a feeling that 
if the associations can be called, and 
resolutions dictated by a newspaper 
office on Government insurance, a pre- 
cedent is established by means of which 
the associations can be used to exploit 


(Continued on page 14) 
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Sixty-five-Year Record for Fair Dealing an 
Prompt Adjustment and Payment of Losses 
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SPRINGFIEL 





Cash Capital $2,500,000.00 


transacted business solely under its own corp 


subsidiary companies. 








sentative of an undivided and independent company. 
SPRINGFIELD stands today pre-eminent among Ame 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 


| Fire © Marine Insurance Co. 


T't SPRINGFIELD for two-thirds of a century has 


name, without annexes, underwriting agencies or 
An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided — 
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ENGAGE IN HEALTH 
AND ACCIDENT 


Supplementary Contract to Its Life 
Policies; Also Will Issue Regular 
Forms 





UNDER CONSIDERATION 


Second Vice-President Rosenfeld to 
Supervise New Department—Will 
Co-operate on Uniformity 


LONG 





A few days ago a rumor reached the 
office of The Eastern Underwriter to 
the effect that the Equitable Life As- 
surance Society would soon enter the 
field of accident and health imsur- 
ance. When asked if he would con- 
firm or deny the rumor, Assistant Sec- 
retary BD. E. Rittenhouse made the fol- 
lowing statement: 

“You may accept the rumor as an 
intention soon to be realized. The 
Equitable will shortly announce a con- 
tract to be issued supplementary to its 
life policies and providing for weekly 
indemnities for temporary disabilities 


resulting from accident and sickness. 
In addition, it will issue all the ac- 
cepted forms of accident and health 
policies. 


“The proposed move has been under 
consideration for time, but the 
Society had heretofore hesitated to take 
affirmative action of the un- 
favorable competitive conditions which 
have existed. The tendency of some 
outbid one another in 
benefits had brought 
the business to the where the 
‘frills’ were so numerous that the body 
of the fabric was lost in 
ornament. Now that there 
be a disposition to curb this tendency 
by the adoption of standard policies 
and to inaugurate more reasonable prac- 
tices, the officers of the Society belleve 
that the opportune time for extending 
their operations to this field has at last 
arrived 


some 


because 


companies to 
concessions and 
point 


a maze of 
seems to 


Disability Clause Has Educated Agents 

“The inception of the proposed step 
may be traced to the disability clause 
which has educated agents to the ad 
vantage of benefits supplemental to life 
quiet 
coverage has 
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intelligent agents who saw the possi- 
bilities of coupling protection for the 
impairment of the physical forces, with 
the life contract. 

“The disability clause had been in 
use but for a short time before our 
agents began to ask us to cover tem- 
porary, as well as permanent disability. 
On more than one occasion the question 
was brought up at our agency meet- 
ings and advocated by the agents. The 
demand was natural and logical but 
for the reason given we did not then 
consider it prudent to act. Subsequent- 
ly, we did adopt the double indemnity 
clause, providing for the payment of 
twice the principal sum in the event 
of death by accident. This has proved 
exceedingly popular, but one effect has 
been. to increase the demand for a 
broader recognition of personal hazards 
other than death 


“Recently we had under considera 


Aion the issuance of a supplementary 
coutract : providing weekly indemnities 
for loss, of time resulting from acci- 
dent or sickness: but realizing that this 
would be’ but one other step we de 
cided to adopt the entire program and 
issue not only this supplementary policy 
but all forms of accident and health 
policies. A number of our leading gen- 
‘eral agents and managers are advised 
of our intention and they are delighted 
with the prospect of having a consis- 
tent well-rounded program, and we be- 
lieve the move will be equally popular 
with soliciting agents. 
Will Co-operate With Bureau Com- 
; mittees 

“Our formal announcements, however, 
will not be made until the Committees 
of the Bureau of Personal Accident and 
Health Insurance have completed their 
work of recommending salutary changes 
in policies and in practice. The Equit- 
able will gladly co-operate to this end. 

“Personally I look upon the proposed 
move as a natural and healthy develop 
ment of the business of a life company 
There is 


tingencies of death, djsease and acci 


no good reason why the con 


dent should not be broadly covered 
Each is inseparable from life and our 
object should be to give the public the 
full limit of 


the law and our charter.” 


service compatible with 


New Department to be Supervised by 
Second Vice-President Rosenfeld 
The new department will be placed 

under the immediate supervision § of 

Second Vice-President Henry L. Rosen- 

feld, who will assume this responsibility 

in addition to his present duties. 

For several years Mr. Rosenfeld has 
been studying accident and health in 
surance in this country and abroad and 
is well qualified for his new responsi- 
bilities He will have the advantage 
of the advice and co-operation of Vice- 
President John B. Lunger who, in his 
ten years of experience with the Trav- 
elers, became thoroughly versed in all 
phases of casualty insurance, and of 
Inspector of Agencies, Leslie C, York, 
who was formerly connected with the 
United States Casualty Company. 

It is understood that the Equitable 
intends to conduct its agency, under- 
writing and claim departments through 
members of its present staff who are 
being especially trained for their re- 
spective duties. 








WANTED 





Advancement 





Assistant to General Agent in New York 
City of large Life Insurance Company. 
His work will consist of agency building. He will 


| help and inspire present agents, procure and develop 
new ones. 


assured and remuneration commen- 
surate with results. 


State full particulars. 

“New York General Agent” 
c/o The Eastern Underwriter, 105 William Street, 
New York, N. Y. 





Address 








WRITES $12,000,000 
The Fraternal Aid Union, of Law- 
rence, Kan., with its “new legal reserve 


contracts,” since January of this year 


has written upwards of $12,000,000 in 
paid-for business, the total for July 
having been $2,145,000. 


Most naturally the 

Soldiers’ attention of Jevery- 
After-War 
Life Insurance now on 
protection and it is 

well. We should not forget, however, 


one is centered just 


war-time 


that large numbers of the men will re- 
turn to civil life and then require life 
insurance for years and years to come; 
and thus the matter of holding to the 
insurance they already have is a seri 
ous one to all who respond to their 
country’s call, 

Of course the Government soldiers’ 
and sailors’ insurance may be continued 
after the war by converting to some 


one of the standard old-line forms and 
paying the correspondingly higher rate 
therefor. Such policies will be at the 
‘nsured’s then age, and the limited pay 
: will require the full twenty, fif- 
teen or ten payments to be made. 
Large numbers of the men now have 
limited pay policies upon which 5 to 10 
or more payments have already been 
paid. These will all save money to 
keep and mature their company policy, 
ml in addition it will become paid up 
sooner. There are also certain advan- 
tages in dealing direct with your com- 
pany. 

With such a plan as this company 
is operating, under which at the worst 
all ‘moneys paid will be refunded and 
hus no actual loss will be sustained; 
with the probabilities all so largely in 
the insured’s favor; it is clearly to the 
advantage of practically all who now 
have policies to continue them, es- 
pecially since the Company wil! find 
a way for them to do so.—The Dotted 
Line 
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QUITABLE. 


Mutual in Principle and Practice 
Impregnable in Strength O 

enterprising, Conservative Management 

Comprehensive, Adaptable Policies 


Low Mortality Rate 


Prompt Payment of Death Claims I 


Efficient Service to Policyholders 
Training and Education for Agents , i 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 


representatives of B 
THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: L 
W. E. Taylor, Second Vice-President 
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J. H. Woodward With 
Guardian As Actuary 
SUCCEEDS ROBERTSON HUNTER 


Wen Distinction With New York 
Insurance Department and State 
Industrial Commission 


Joseph H. Woodward, who has made 
a remarkably fine record as an actuary, 
both as a Company man and for the 
State of New York, has become actuary 
of the Guardian Life, succeeding Robert- 
son G. Hunter, who has resigned, to 
become actuary of the Equitable Life 
of Iowa. 

Mr. Woodward began in the actuarial 
department of the Travelers, and, while 
with that Company he also did special 
nathematical work in the Yale Gradu- 
ate School. Then later he became actu- 
ary of the Connecticut Insurance De- 
partment in 1906 and the record made 
hy Mr. Woodward in guch_ position 
brought further recognition in his ap- 
pointment as auditor and assistant 
actuary of the New York Insurance 
Department in 1908, at the time when 
the work of the department was es- 
pecially difficult and trying owing to 
the insurance upheaval in 1905 and 
1906 and the resulting new laws of 
1907. 

Went With State Industrial Commission 

When the State Industrial Commis- 
sion at Albany in 1914 looked for a 
nan qualified to undertake entirely new 
actuarial work in connection with the 
administration of the Workmen’s Com- 
pensation law, Mr. Woodward was se- 
lected and in his position as actuary 
of the New York State Industrial Com- 
mission and the State Insurance Fund, 
he did work of a difficult nature which 
is considered as a standard throughout 
the country. 

Mr. Woodward's recognized ability 
also caused the United States Treasury 
Department to consult him in 1917 in 
connection with the organization of the 
War Risk Bureau He is a graduate 
of Yale University, a Fellow of the 
Actuarial Society of America, a Fellow 
and Vice-President of the Casualty 
Actuarial and = Statistical Society of 
America and a Fellow of the American 
Institute of Actuaries 


MAY ADMIT WOMEN 

At the biennial session of the Grand 
Lodge of the A. O. U. W. of West 
Virginia which will be held in Septem- 
ber at Morgantown, W. Va., the dele- 
gates will consider a proposal to admit 
women into the Order. Another sub- 
ject will be the adoption of an amend- 
ment to the Order’s laws making. it 
possible for a member to have his ben- 
ficiaries paid in installments instead 
if a lump sum 


WILLIAM H. MENDEL DEAD 

William H. Mendel, treasurer of the 
Postal Life, and owner of the parcel 
room and other concessions at the 
Grand Central Station, died a few days 


ro 


WIDOWS AND INSURANCE 
Kven when a widow is nothing to us 
personally it almost always makes us 
feel very bad to hear what kind of 
securities some one has persuaded her 
ty buy with the insurance money 
Ohio State Journal. 


FEWER R. R. FHEFTS 

Advices from Washington are in ef- 
fect that a good start has been made 
toward lessening the number of thefts 
of property in the haxds of railroads. 
This evil had become a trying one, the 
losses during four years being calcu- 
lated at $112,000,000. 
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Knights of Columbus 
Secretaries’ Policies 


STATEMENT BY EDW. L. HEARN 





Informs President Priddy, of National 
Association of Insurance Agents, 
of Conditions 





Edward L. Hearn, former president 
of the Casualty Company of America, 
and now in charge of the insurance 
matters for the Knights of Columbus, 
has written to President Priddy, of 
the National Association of Insurance 
Agents, a statement regarding the in- 
surance on the secretaries of the K. 
of C. This is incorporated by Mr. 
Priddy in a special notice regarding 
life insurance on the lives of persons 
planning to go overseas to represent 
the K. of C., Y. M. C. A., Red Cross, 
and other kindred organizations. It 
reads: 

You know that some six or eight 
limited amounts of insurance on _ per- 
sons going overseas for relief work, 
provided a single extra premium of 
twenty-five dollars per thousand be paid 
to the company. The names of all 
companies are now willing to write 
these companies are not now conveni- 
ently at hand. 


Paying the Premium 


I have had occasion to publish sev- 
eral statements in this paper with ref- 
erence to the insurance which has been 
taken on the lives of persons going 
for overseas duty with the Y. M. C. A. 
Under the present arrangement it is 
hoped that all of these overseas work- 
ers will secure this insurance before 
leaving their home community. The 
secretaries are expected to pay the 
regular premium on such insurance as 
they take, but the War Work Council 
of the Y. M. C. A. will pay a single 
extra premium of twenty-five dollars 
per thousand up to five thousand dol- 
lars. Under special conditions arrange- 
ments can be made by the secretary 
for the payment of the regular premium 
by the War Work Council. 

I have received a number of com- 
plaints from our members located in 
various parts of the country with refer- 
ence to the manner in which they be- 
lieve the Knights of Columbus are hand- 
ling their insurance. I shall not at- 
tempt here to explain these complaints, 
but I will say that on August 5th I 
had a conference with Mr. Edward L. 
Hearn, who has direct charge of the 
life insurance matters for the Knights 
of Columbus, and he authorizes me to 
make theyfollowing statement: 

The Knights of Columbus will 
provide not to exceed five thousand 
life insurance on the lives of all 
secretaries going for overseas duty, 
and the organization will pay not 
only the war premium-——which shall 
not exceed a single premium of 
twenty-five dollars—-but they will 
pay the regular premium on five 
thousand for each secretary. It is 
not customary to give this insur- 
ance to chaplains, because a chap- 
lain must be a priest and a priest 
cannot have wife and children de- 
pendent upon him. However, under 
exceptional circumstances where a 
priest may have someone who is 
directly dependent upon him for 
support exceptions are made. 

Our members are urged to seek 
out all persons going for overseas‘ 
duty and sell them this insurance 
and deliver the policies to the per- 
son designated by the insured and 
take a receipt, fof the Same. This 
receipt should specify..the entire 
premium on the policy’ an@-.a bill, 
properly prepared, should be sent 
at once to the War Activities Com- 
mittee, Knights of Columbus, 461 
Fourth Avenue, New York City, 


which bill will be promptly paid by 

that committee. 

The Red Cross 

Many of you are familiar with the 
manner in which the Red Cross has 
heretofore been placing its insurance. 
They established what they called their 
“Insurance Department” in New York 
and Paris. In their office a person has 
been licensed for a number of com- 
panies and he has been placing all in- 
surance which has been placed on the 
lives of persons going overseas for the 
Red Cross. 

The Red Cross gives one thousand 
life insurance on every overseas worker 
and offers to pay the war premium— 
not to exceed a single extra premium 
of twenty-five dollars per thousand— 
for four thousand additional insurance, 
if said workers desire to buy any in- 
surance in addition to the one thou- 
sand. In other words, this extra pre- 
mium will not be paid by tthe Red Cross 
unless the insurance is taken through 
the Red Cross in New York. Without 
going into further detail, I have main- 
tained that the Red Cross arrangement 
is a violation of the statutes of the 
State of New York, and I have had the 
matter up several times with the Com- 
missioner of Insurance, and he in turn 
has had the matter up with the At- 
torney General of the State of New 
York, and on Friday last Superinten- 
dent Phillips informed me that the At- 
torney General had notified him that in 
his opinion the method employed by 
the Red Cross is a violation of the 
statues and must be abandoned. I have 
requested an official ruling on this sub- 
ject and expect to receive it in the 
course of the next few days. Naturally 
enough, upon the issuance of such a 
ruling by the Department of Insurance 
the Red Cross will have to abandon 
their present plan, and it is hoped and 
believed that they will then adopt the 
method now emploved by the Y. M.C.- 
A. and Knights of Columbus; to wit, to 


(Continued on page 9) 


Says Policy Proceeds 
Should Not Be Taxed 


VIEWS OF MINNESOTA AUDITOR 








J. A. O. Preus, Former Insurance Com- 
missioner of Minnesota, Agrees 
With Warren M. Horner 





J. A. O. Preus, former insurance com- 
missioner of Minnesota, and now audi- 
tor of the state, and probable future 
Governor of the state, has written a 
letter to Warren M. Horner, general 
agent of the Provident Life & Trust 
at Minneapolis, in which he expresses 
the hope that the proceeds of life 
insurance policies will not be taxed, as 
such proceeds are neither profit nor 
earnings nor incomes, but are mere re- 
placement for production value. It will 
he recalled that Mr. Horner submitted 
to the Internal Revenue Department 
at Washington a brief on what he 
designated, the illogical income tax law 
as regards the proceeds payable at 
death. 

The Auditor’s Letter 

The complete text of the letter of 
Auditor Preus follows: 

“Your communication addressed to 
Hon. Daniel C. Roper, Commissioner of 
Internal Revenue on the Taxing of Pro- 
ceeds of Life Insurance Policies, was 
left at my office some time ago and 
I have just now had the opportunity 
to peruse it. 

“The philosophy of life insurance has 
always appealed to me as the science 
which endeavors to leave a personal 
beneficiary, or estate, or a business in 
as nearly the same position after the 
decease of .an insured individual, as 
the beneficiary, or estate, or business 
was before the decease of the insured. 
To be sure, the beneficiary, i. e., a wife, 
a son, daughter or other person, is al- 
ways deprived of the society, an estate 
of its natural administrative head, a 
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Because of absolute protection, low 
premiums, annual dividends, grace | 
period, disability provisions, termina- 
tion refunds, incontestability clause, ! 
. special ceftificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 
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business of a valuable dynamic force 
or agent, upon the decease of the as- 
sured. For such loss, life insurance 
furnishes no functioning substitute. 
Life insurance is an economic use 
purely, and it constitutes a substitute 
for the productive value of an indi- 
vidual. 


Endorses Word “Replacement” 


“You term life insurance when paid, 
a ‘replacement.’ It is easily the best 
term I have heard for this use. It 
elucidates and emphasizes the injustice 
of taxing the proceeds of a policy, that 
is the ‘replacement’ unit, unless that 
which it replaces, viz., the deceased in- 
sured individual, was personally taxed 
in precisely the same amount. If a 
person’s replacement unit shall be taxed 
as income when he dies, then a double 
income tax should be laid upon him 
in case he lives. If this premise is 
thoroughly understood by Mr. Roper, I 
am positive that the antithesis of the 
contention will be complete surrender 
to your argument. 

“The 1917 law as applied does not 
permit the deduction of life insurance 
premiums from gross incomes. If the 
Commissioner adheres to this interpre- 
tation surely he cannot contend that 
the proceeds of policies shall be taxed, 
for if he does he will insist upon a 
double income tax. First the income 
of the assured and then upon his re- 
placement unit. I believe, however, 
that premiums paid must always be 
looked upon as income and should be 
taxed as income. They are that part 
of the income of the assured which he 
sees fit to invest in life insurance. 

“T sincerely hope that the proceeds 
of life insurance policies will not be 
taxed. Such proceeds are neither profit, 
nor earnings, nor incomes; they are 
mere replacement for production value 
To tax them as incomes will result in 
lapsations, will retard the natural 
growth of life insurance and dull the 
altruistic subconsciousness found in 
every person who carries life insurance, 
and which prompts one to take from 
one’s own income and comfort to yield 
comfort and happiness to others. 

“Were I still Insurance Commissioner 
of the State, I would gladly, on behalf 
of the assured citizens of the State, 
offer you my assistance in securing 
justice for them in this matter.” 








H NEW RATES OF 
1 PHOENIX MUTUAL 











Single Premiums for $1,000 


10-Yr, 15-Yr. 20-Yr 25-Yr. 30-Yr. 
Life End End End End. End, 

20 $352.89 $800.60 $701.94 $620.52 $553.61 $498.95 
21 357.98 800.66 702.08 620.78 554.03 499.61 
22 «363.21 «800.73 702.23 621.06 554.49 500,33 
23 4368.61 800.80 702.39 621.36 554.98 501.10 
24. 374.18 800.87 702.56 621.68 $55.52 501.96 
25 379.93 800.95 702.74 622.03 $56.10 502.90 
26 «6385.85 801.03 702.94 622.40 556.75 503.93 
27. 391.97 BO1N2 §=703.16 622.82 557.45 505.08 
28 «398.28 801.22 703.39 623.26 558.22 506.34 
29 404.78 801.32 703.65 623.76 559.08 507.73 
1) 411.48 801.44 703.93 624.30 560.02 509.27 
M «6418.38 «6801.56 704.23 624.89 561.07 510.98 
32 425.50 801.70 704.57 625.55 562.23 512.87 
33 «432.83 801.85 704.94 626.28 563.52 514,96 
34 440.38 «802.01 705.34 627.08 564.96 517.28 
35 448.16 802.19 705.79 627.98 566.55 519.83 
36 456.16 802.39 706.29 628.99 568.32 522.46 
37. 464.40 802.61 706.84 630.11 570.29 525.77 
38 472.87 802.85 707.46 631.36 572.48 529.19 
39 «481.59 803.11 708.15 632.76 574.90 532.95 
40 490.53 803.41 708.92 634.351 ! 537 
41 499.72 803.74 709.79 636.05 580.55 541.57 
42 509.17 804.12 710.77 637.99 583.82 546.49 


44 528.80 805.02 713.10 642.56 591.42 557.66 
45 538.98 805.57 714.49 645.23 595.78 563.93 
4% 549.40 806.19 716.05 648.20 GOO.S6 cesses 
47 560.06 806.89 717.79 65146 G@OS.76 «++. 
48 570.95 807.68 719.72 655.06 611.41 ..++- 
49 582.05 808.56 721.87 659.01 617.52 ..... 
ww 593.34 B09.55 
51 604.82) 810.64 726.84 GOBMO scene — sveee 
52 616.46 811.85 729.0 673.07  ..... 

530 628.24 813.19 732.81 678.55 sbbe0 

54 640.17 814.66 736.22 OBAMA... 

55 652.22 816.28 739.92 690.76 ensee 

56 © 664.37 an FERS ceoss 6008 

57 6763 ‘$20.00 748,29 seed ee 

58 «688.89 822.12, 752.98 ied . cadens 

59 701.24 824.44 . 758.03 


&) 713.63 826.97 3.43 cosh eeeee” ewes 
61 72688 Giese cccss Feeove j Lesee ° oe 
62 738.40 832.09 — ..sc6 owes oeewe © 
GS FERS Gen cevee | Veaee 3 coves, oneee 
GC FEROT GR cccte vests §=— we nee ddeey 
G 775.33 GABKD  cccce ceces cvece cf 
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Bankers Life’s 
New Disability Benefit 


AUGUST 15 





EFFECTIVE ON 


Text of Benefits—Rates at Age 21— 
Issued on Two Forms, Lump 
Sum and Income 





The Bankers Life of Des Moines an- 
nounces a new disability benefit, in the 


form of a rider to be attached to the 
policy. There are two forme, one to be 
used with policies payable in a lump 
sum, the other to be used with income 
contracts. It is effective August 15. 


Extracts From Rider 
Part of the rider follows: 


After the premiums have been paid 
for at least one full year and provided 
no premium is in default, if the insured, 
before the expiration of the policy year 
nearest the sixtieth anniversary of his 
birth, becomes totally, permanently and 
incurably disabled (not due to any 
cause or condition existing at the time 
of application for this agreement) and 
is thereby prevented permanently, con- 
tinuously and wholly from performing 
any work or following any occupation 
for compensation or profit, the Com- 
pany will grant the following benefits 
during the period of such disability. 

1. Upon receipt of proof of such dis- 
ability will waive payment of premi- 
ums thereafter becoming due under 
said policy during such period. 

2. Will pay to the insured a monthly 
income of one one-hundred and twen- 
tieth (1-120th) of the face of the policy, 
the first monthly payment to be made 
one year after the receipt of proof of 
such disability and subsequent pay- 
ments monthly thereafter during such 
period and until the maturity of the 
policy by death or as an endowment. 
If there is any indebtedness on the 
policy, the interest thereon shall be 
deducted from the monthly payments, 

3. Upon maturity, by the death of the 
insured or as an endowment, the policy 
will be payable in accordance with its 
terms without deduction on account of 
any monthly payments made or premi- 
ums waived because of such disability. 

Annual dividends will be paid during 
the disability period in the same man- 
ner and amount as if the disability had 
not occurred. The dividend and non- 
forfeiture provisions of the policy re- 
main unaltered should disability occur. 

Disability must have existed contin- 
uously for at least sixty days before 
approval of proof of disability, such 
proof to be furnished upon the Com- 
pany’s forms. Before approval of the 
proof of disability or at any time there- 
after (but not oftener than once a 
year) any medical examiner or other 
accredited representative of the Com- 
pany, shall be permitted to make such 
examination of the insured relative to 
his disability as the Company may de- 
sire. 

If, at any time, it is found that the 
insured has recovered from his disa- 
bility, or has become able to perform 
any work or follow any occupation for 
compensation or profit, no further pre- 
miums shall be waived and no further 
monthly payments shall be made to the 
insured by the Company, but the policy 
may then be continued in force for the 
full amount of insurance by payment 
of the original premiums thereafter 
due, if any. 

Without prejudice to any other cause 
of disability the entire and irrecover- 
able loss of sight of both eyes or the 
severance of both hands above the wrist 
or of both feet above the ankles or 
of one entire hand and one entire foot 
shall be considered as total and per- 
manent disability within the meaning 
of this agreement. 

The disability benefits hereunder 
shall be automatically cancelled under 
any of the following conditions: 

1. Upon the expiration of the policy 
year nearest the sixtieth anniversary of 


Convention of Its 
Agents Justified 


THE ILLINOIS LIFE STATEMENT 


Never Have There Been So Many 
Unusual and Extraordinary 
Conditions 








Officers of insurance companies will 
be interested in reading an explanation 
by R. W. Stevens, president of the 
Illinois Life, as to why that company 
will have a convention of its $100,000 
Club. Mr. Stevens says: 

In view of the fact that a few of 
the companies have called off their 
agency conventions this year for “patri- 
otic reasons” it seems advisable to say 
a few words with reference to the con- 
vention of the Illinois Life’s $100,000 
Club, which will be held this month 
in accordance with our long established 
custom. 

From the very first meeting of our 
leading producers’ organization, held in 
Chicago on the 18th day of February, 
1904, the original objects of this or- 
ganization have been strictly followed 
and adhered to, these objects being as 
stated in the constitution of the Club: 

“To elevate the standard of the 
representatives of the Illinois Life 

Insurance Company. 

“To develop their productive 
powers and increase their earnings. 

“To promote social intercourse 
among its members and bring them 
into as close personal relation with 
the Home Office of the Company 
as it is possible and practicable 
to maintain.” 

The long and honorable record of 
the agency organization of the Illinois 
Life is a matter of common knowl- 
edge and it is not therefore necessary 
for us to comment upon how splen- 
didly the objects of our $100,000 Club 
have been attained. 

Annual Meetings a Help in the Past 

That Illinois Life men have profited 
and have grown to be bigger, better 
and stronger life insurance men as a 
result of their annual comings-together 
and the resulting close contact with 
the men at the Home Office is so well 


the birth of the insured, unless he is 
at that time totally, permanently and 
incurably disabled as herein provided. 

2. Upon default in the payment of 
any premium under said policy or of 
any additional premium required here- 
under. 

3. In event the insured shall at any 
time or in any place engage in military 
or naval service in time of war, or as 
. civilian in any capacity whatever in 
connection with actual warfare outside 
the continental limits of the United 
States (any unearned part of the cur- 
rent year’s additional premium paid 
therefor to be refunded); provided, 
however, that if the insured, after the 
termination of such service, shall fur- 
nish evidence, satisfactory to the Com- 
pany, that he is physically and mentally 
unimpaired and in sound health, said 
benefits may be restored by the pay- 
ment of the premiums required there- 
for. 

4. If any change is made in the plan 
of said policy, except that in such event 
a new disability contract may be at- 
tached to the rewritten policy subject 
to the submission of renewed evidence 
of the insurability of the insured satis- 
factory to the Company and the adjust- 
ment of the additional rate required. 


Rates 


Annual premiums for total disability 
benefit on $1,000 insurance, age 21, 
follow: Ord. Life, .94; 10 Pay, 1.98; 
15 Pay, 1.46; 20 Pay, 1.213 10 Year 
End., .85; 20 Year End., .44. 


known to vs all as to require no com- 
ment. 

The strongest as well as the most 
sensitive arm of a life insurance com- 
pany is its agency organization, and 
since the men in the field are in daily 
contact with prospects, policyholders 
and competitors it is of the utmost im- 
portance that home offices should have 
occasional conferences with their field 
men in convention if the agency or- 
ganization and the methods and prac- 
tices of the company are to be kept 
up to the point of their highest com- 
bined efficiency. 

If there ever was a time in the his- 
tory of agency organizations when an 
agency convention was justified this 
certainly is that time, since never be- 
fore in the history of our business have 
such unusual and extraordinary condi- 
tions and problems confronted any or- 
ganization as now confront those en- 
gaged in the business of life under- 
writing. 

Upon no other peace time business 
has our Government placed such a high 
mark of approval as it has placed upon 
the business of life insurance, and 
surely in these times when our Govern- 
ment has the greatest need to keep 
all essential business and industry go- 
ing at top speed it would be a con- 
fession that agency meetings held in 
the past were non-essential to our busi- 
ness if we should call off now our 
Annual Agency Conference, having be- 
fore us the words of President Wilson, 
“This is not only not a time to allow 
any slowing up of business, but is a 
time when every sensible process of 
stimulation should be used.” 

The records of the Illinois Life In- 
surance Company for more than a 
decade show that the annual meetings 
of its $100,000 Club had been “a sen- 
sible process of stimulation.” There- 
fore, for patriotic reasons the agency 
organization of the greatest Illinois 
company will come together as usual 
this month for its great business con- 
ference, 
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HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 

















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














J. L. BABLER, Vice-President 
and General Manager Agencies 





INTERNATIONAL LIFE of si. tous 
SMASHED ALL RECORDS IN 1917 


It was the Special Combination and New T. O. Policies that did the work. 
f you are not selling them we are both losing money. 











MASSEY WILSON, President 
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National Fraternal 


Congress Program 


CONVENTION IN PHILADELPHIA 





Addresses on War Risk Experiences, 
Health Conservation, Social Insur- 
ance, Law and Newspapers 
The annual convention of the Na- 
tional Fraternal Congress of ‘America 
will be held August 26th to 29th at the 
Bellevue-Stratford Hotel in Philadel- 
phia. At the same time will occur 
the celebration of the fiftieth anniver- 
sary of the founding of the fraternal 
benefit system in America by a Patri- 
otic Fraternal Conclave on the evening 
of Tuesday, August 27th, at the shrine 


of American liberty, Independence 
Square. The program is_ published 
below. 


Monday, August 26th, Beginning 10 A. M. 
Meetings of the various Sections of 
Congress. 
First Day: August 27th. 
10:00 A. M. Call to order by the 
President, R. H. Gerard, Supreme Chief, 


Tribe of Ben-Hur, Crawfordsville, In- 
diana. 

Prayer, by the Chaplain, Rev. F. T 
McFaden, Richmond, Va. 


Addresses of Welcome: 

(a) From the city of Philadelphia—- 
W. Freeland Kendrick, Collector of 
Taxes, City of Philadelphia, Chairman 
Fraternal Conclave Committee. 

(b) From the State of Pennsylvania 
—~Chas. H. Edmunds, Chairman Penn- 
sylvania Grand Lodge, A.O.U.W. 

Responses: 

(a) Leroy Andrus, 
National Fraternal Congress, 
N. Y. 

(b) A. C. McLean, 
tected Home Circle, 
N.F.C. of A. 

Welcome to our Canadian brethren. 

Response—-W. C. Mickel, President 
Canadian Fraternal Congress. 

Report of Committee on Credentials 

Gilbert Howell, Chairman. 

President’s Address—R. H. Gerard. 

Appointing of Sessional Committees. 

Afternoon Session 


First President, 
Buffalo, 


President Pro- 
Vice-President 


2:00 P. M. Roll Call. 1. Report of 
ixecutive Committee. 2. Report of 


Secretary. 3. Report of Treasurer. 
4. Report of Committee on Statutory 
Lezislation. 

3:00 P. M. Address—Experiences and 
Deductions in Connection with the War 


Risk, by Dr. C. Day Clark, Medical 
Board, Independent Order of Foresters, 
Toronto, Canada. 

3:30 P. M. Address—-Health Conser- 
vation, by Dr. Lee K. Frankel, Treas- 
urer American Public Health Associa- 
tion, New York City. 

4:00 P. M. Report of Special Com- 
mittee on National Health Conserva- 
tion—Mark T. McKee, Chairman. 

4:30 P. M. Report of Publicity Com- 
mittee—Edward Newton Haag, Fra- 
ternal Mystic Circle, Philadelphia, Pa. 


Second Day: August 28th. 


10:00 A. M. Work of the Red Cross 

Hon. Henry P. Davison, Chairman 
National Red Cross Council. 

10:30 A. M. Report of Congress Com- 
mittee of National Red Cross—W. E. 
Brown, Chairman, Ancient Order of 
rleaners, Detroit, Mich. 

10:45 A. M. Report of Committee on 
Legal Co-operation—Howard C. Wig- 
gins, Legal Adviser, Royal Arcanum, 
Rome, N. Y. 

11:00 A. M. Report of Special Com- 
mittee on War Savings-—-Wm. Mont- 
gomery, Chairman, Secretary and Gen- 


eral Manager Masonic Mutual Life, 
Washington, D. C. 

11:15 A. M. Address—-Social Insur- 
ance, by John Sullivan, Modern Wood- 


men of America, Kansas City, Mo. 

11:45 A. M. Address—Reminiscences, 
by Richmond C. Hill, First Secretary 
N.F.C., Cuba, N. Y. 


Afternoon Session 


2:00 P. M. Reports of Sessional 
Committees. 
3:00 P. M. Address—Social Hygiene, 


Dr. Wm. C. 
U. S. Army. 

3:30 P. M. Report of Committee on 
State of the Orders and Statistics, Miss 
Bina M. West, Chairman, Supreme 
Commander, Women’s Benefit Associa- 


Gorgas, Surgeon General, 


tion of the Maccabees, Port Huron, 
Mich. 
4:00 P. M. Address, by W. S. Hard- 


ing, Governor of Iowa. 
4:30 P. M. Memorial 


Third Day: August 29th. 


10:00 A. M. Address—What Should 
Properly Constitute the Mortuary or 
Benefit Fund? by Sidney H. Pipe, actu- 
ary, Independent Order of Foresters. 

10:30 A. M. Reports of Sections: 

1. Presidents’ Section, Hill Montague, 
Order of Golden Seal, President. 

2. Secretaries’ Section, J. V. Abra- 


Service. 








To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money-making 
W .and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS | 


H. M. HARGROVE, President _ :: 





Beaumont, Texas 


——-— | 
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| THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Amhitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 


hams, Knights and Ladies of Security. 
4. Law Section, Robert H. Lovett, 
Fraternal Reserve Life Association. 
5. Press Section, Mary MacWachern 
Baird, Woman’s Benefit Association, 
President. 


Afternoon Session 


2:00 P. M. Report of Committee on 
Ethics, Mrs. Julia Ward Clingen, Ladies 
Catholic Benevolent Association, Oak 
Park, Il. 


2,000,000 WOMEN . 
According to records on file in Wash- 
ington, the number of women employed 
in this country has increased 1,426,000 
since 1914. As official records are al- 
ways a bit behind present conditions, 
it is likely that since the beginning 
of the war two million women have 
been added to the army of American 
wage-earners, 


PLANS OF MUTUAL MEN 





Program Arranged For Beneficial Meet- 
ing to be Held in Chicago 
August 28 


W. T. Grant, president of the Mutual 
section of the Health & Accident Un- 
derwriters’ Conference, has announced 
the following program for the annual 
meeting to be held in Chicago, Aug. 28. 

There will be no long addresses, the 
committee adhering to the plan it has 
followed during the last two meetings, 
of bringing into the general discussions 
of timely subjects as many of those 
present as possible. Besides routine 
business the program provides for the 
following talks: 

“To What Age Should We Continue Either 
Accident or Health Insurance?” Harry E. Rex, 
Iowa State. 


“On What B:sis Can We Provide Insurance 
for Business Women?” C. O. Pauley, Cen 
tral Business Men’s. 

“TIlow Can We Select Good Salesmen and 
Make Them Better?” Elmer I oucks, National 
Travelers. 

“The Standard Commercial Dis I Policy 
Recommended by the Committee of Fifteen,” 
E. L. Beck, Interstate Business Men's 

“Why Insurance Salesmanship is an Essen 
tial Occupation,” S. W. Munsell, Masonic 
Mutual Accident 

All the addresses will be followed 


with a discussion by those 
the various subjects. 


assigned to 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. Fhis 
push is the help we 


give our men. No 
other life insurance 


company does as much 

to insure the suecess 

of its Field Force. Agk- @ 

any Bankers Life ma 
or write 


Bankers Life 
Company 


DES MOINES 











RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 








Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 
PERMANENT, 

Care of The Eastern Underwriter, 105 William Street, 


New York City 














| Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


ABBOES cccccccecoscccccecce eccccvccccce beedeenercavenseeseqonessooouseboeronsecene $ 14,560,439.04 
Limitless cccccccccccccccvescccccccccccccosecee sec ce. cocnsccenecocccveeovocsocces 14,343,626.28 
Capital an@ Surglus..ccccccoccccccccece diadbbamenweivkerenesediniuuiibeeenteunes 2,216,812.76 
Insurance in FOorce......cccccccccccscccccescessscccssccccssssesssssscssesseseens 131,790,562.00 
Payments to Policyholders since Organization  .......secsssceceeeeeeeececs 19,612,616.08 
Is paying its Policyholders nearly........00.--ccccccecesceeceseeeeceees ,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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THOMAS J. OWEN 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


REASON Our 
Policies Sell 


POLICY CONTRACTS contain 
all provisions 
underwriting and are guaranteed by a de- 


consistent with 


posit of the full legal reserve with the 

State. Our promises are all in our con- 

tract. Good ccntracts for up-and-doing 
ey agents. 


S, Pres. 


Secretary 


safe 


CLAUD T,. TUCE 





’ W. S. WELD, Superintendent of Agencies 
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Metropolitan May Sell 
$100,000,000 Stamps 


$65,000,000 





ORIGINAL TARGET 


$5,000,000 a Month Quota Looked 
Large at Start—Girl Clerk Sells 
$50,000 


When the Metropolitan Life Insur- 
ance Company announced its determina- 
tion to sell $65,000,000 worth of War 
Thrift Stamps it was generally regard- 





MISS MAY R. MULVY 


ed as such a stupendous undertaking 
that the Company would be very for- 
tunate indeed if it succeeded. 

At the time of Vice-President Fiske’s 
announcement to superintendents—way 
back in January—millions of people in 
the United States had never heard of 





"MAJOR ASHBROOK DEAD | 





Was Once Vice-President of Provident 
Life & Trust—His Distinguished 
Career 





Major Joseph Ashbrook, former vice- 
president of the Provident Life & 
Trust, and father of William S. Ash- 
brook’ of that company, died in Phila- 
delphia, on Sunday. He enlisted in the 
famous Corn Exchange Regiment and 
was wounded at Antietam. Later he 
returned to the Army of the Potomac 
with the rank of captain and was pro- 
moted to major for bravery in the 
battle of the Wilderness and assigned 
to the staff: of General Joseph L. Cham- 
berlain as ordnance officer. 

After the war Major Ashbrook en- 
tered the service of the Provident Life & 
Trust Company as superintendent of 





the War Savings Stamps; in fact, the 
campaign for their general sale had not 
been completely mapped out by the 
Washington authorities. 

But the Metropolitan has a way of 
doing things. To make good on W. S&S. 
S. became a matter of pride. Every 
agent, every deputy, every superinten- 
dent was inoculated with a desire to 
make a W. S. S. record. Clubs, so- 
cieties, allotments, medals, speeches— 
all helped inspire sales and stimulate 
interest. The Company officers, some of 
them loaned to the Government, talked 
and thought W. S. S. on every occa- 
sion; and, now it is announced that 
not only will the $65,000,000 mark 
be passed, but George H. Gaston, 
second vice-president, who is de- 
voting all of his time to the W. 
S. S. campaign says: “To-day 
$100,000,000 seems a far easier 
goal to reach than did $65,000,000 
at the beginning of the year.” One 
of the clerks at the home. office, 
May R. Mulvy, was given $300 
‘worth of stamps -by the Company 
to sell. One of her friends is 
president of a trust company. She 
asked him one day if he would 
buy a stamp. “I will,” he an- 
swered promptly, “and if you have 
$50,000 of stamps I'll buy them, 
too.” Miss Mulvy went to the Sec- 
ond Vice-President and asked him 
if she could sell that many 
stamps. “Yes,” he answered, 
“there is nothing to stop you from 
selling $50,000,000 worth if you 
have the customers.” A fac- 
simile of the check sent by the 
president of the trust company 
to Miss Mulvy has been mail- 
ed to the Metropolitan agents. 
It has been necessary for the 
Metropolitan to enlarge the size 
of the “Intelligencer,” home office 
paper, in order to tell the many things 
interesting about the W. S. S. campaign 
of the Company. 





agencies. In 1881 he was made man- 
ager of the life insurance department. 
He was made vice-president in 1907, 
continuing as manager of the life in- 
surance department. He _ retired in 
1911. 

He is survived by his widow and two 
sons. 





W. N. GOLDEN PRESIDENT 


Wins Leadership of $200,000 Club of 
Equitable Life of lowa—W. J. 
Dwyer, Second 
The annual meeting of the $200,000 
and $100,000 Clubs of the Equitable 
Life of Iowa will be held in Chicago 

on August 27, 28 and 29. 
W. N. Golden is president of the 
$260,000 Club by reason of writing 


largest amount of business. He is from 


Pittsburgh. W. H. Dwyer is vice-presi- 
dent. G. M, Marshall wins the presi- 
dency of the $100,000 Club. 











Mr. Field Man: 
Do you know: 

That the NortTHERN AssurRANCE Company of Detroit, Michigan, 
has lived up to all the traditions of:the highest purposes of life in- 
surance ; 

That it stands for the jhighest-idealé in-underiwniting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 
METHODS in its field work; 

That it is writing more insurance per capita per agent than any 
other Americart:life company? ¢ % “2 £3 “ew ey ve 
If you are interested in knowing ‘sofhething of our Home Office 
system which makes this possible, we will be glad to hear from you. 


Address, CLARENCE L. Ayres, President, 
DETROIT, MICHIGAN. 


Detroit, July 18, 1918. 

















NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


ee 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 














THE TRAVELERS 


INSURANCE eS INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 


CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. Sut 
Jem 4 
wae of YIOU © 


441% 


























Established 
1867 














THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. . The stronger.the rear guard, the greater the 
agent’s morale and chance of success. f texd ci 


Four big success factors in the work of the Union. Central. Adesiey Force are: 


The GOOD WILL created by farm loan investments. 
developing the Country’s agricultural resources, and proof investments, limited to first mortgages on carefully 
thereby contributing largely to the world’s food supply. 

The UNIQUE SERVICE extended freely to the insured «- The SAVING. eieged yy poli ders in premium de-. 
and their beneficiaries, meriting the appellation—the its,’ reéu ( ba re earhings, 
Great Policyholders’ Company. ” . Pes ae ity, ind Compa of anne ad 


THE UNION CENTRAL LIFE INSURANCE. COMPANY 


Jesse R. Clark, President. 





The SECURITY..of the non-fluctuating, panic and war 


séléuted ‘cultivated farms, afid U. 8. Liberty Bonds. 
















vorable mortality, and economy of management. 


of Cincinnati, O. “Alfiin’ Witers, Second Vice-President 
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| THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


Provident agents find that in these war times it is not 


difficult. to convince a man. he is,not. carrying sufficient 
. msurance. 





es mane 











Provident ‘Income Insurance is easy to sell 


Write ag Information 


INSURANCE COM 











THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 








WILLIAM N. COMPTON, 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. -¥. 


General Agent 











Convention Program 
Equitable of Iowa 


COMPLETE LIST OF 


Life Insurance Salesmanship 
Edition of The Eastern Underwriter 


Will Be Issued on August 30—Leading Producers Tell Their 
Soliciting Experiences—Many Valuable Articles 


The annual Life Insurance Salésman- ing sketches about some agents of the 
ship Edition of The Eastern Under- highest rank whose work has been |, i ag gr is announced of the 
writer will be published on August 30. merely mentioned in the insurance pe ty A "loosd Guin ee 
The aim this year has been not so newspapers. A splendid estimate of a jcs and speakers: oil 
much to present the philosophical, teeh- great producer in the West will be one First Day 
nical and psychological aspects of sales- of the features of the issue, written Life Insurance as a Career, M. C. 
manship as to afford readers an oppor- by a confrere, and describing his meth- Nelson. ’ 
tunity to get close to the successful ods of work. Finding Prospects: 

, (a) Policyholders Our Best Prospects, 
agent as he works every day in the The increasing number of women who p J. Fry. 
field. have become prospects for life insur- (b) Directory System, E. T. Paterson. 

The number, therefore, will teem ance is recognized by the contribution (c) Chain System, W. J. Dwyer. 
with personal experiences, particularly of several unusually interesting articles - (d) Proper Handling of Prospects’ 
of agents in handling difficult cases. | by successful women writers including oe Boyd. 

In the preparation of the number Mrs. Edwards, of San Francisco; Miss Aqdyantage of Daily Report of Calls 
The Eastern Underwriter obtained from Woodward, of New York; Miss Cowick, and Interviews, T. B. Hutton. 
insurance companies names of theif of Boston; and Miss Fenton, of Min- Discussion. 
leaders, and these agents were asked neapolis. Preparation for Your Interview by 

: - Advance Study of Your Prospect, W. B. 
to tell this newspaper of the most in- One of these writers describes the 
teresting case they ever encountered, ‘objections which women make to life 





SPEAKERS 





“Unworked Veins of Pay Ore” Topic 
of One Discussion; “Preparation 
for Interviews” 





Anderson. 
Questionnaire, Secretary Hadley. 


with an explanation of the arguments insurance and she tells how she meets 


used in inducing the prospect to sign 
the application. An unusually large 
number of such experiences was re- 
ceived, and the best of them were 
sifted out and appear in the Life In- 
surance Salesmanship Edition, under 
the signatures of the agents. The men 
who relate their canvassing trips are 
from all parts of the country, small 
towns as well as large being covered, 
farm as well as urban centers. 

They demonstrate that ingenuity, 
perseverance and logic must succeed 
in selling insurance. The harder the 


case, the more obstinate the prospect, 
the easier he has been to write in 
many instances. No agent can read 
these human interest documents with- 
out feeling an urge towards better, 
more sustained effort. 

The number contains several interest- 





Boat ride, Str. Florida, Municipal pier. 
and overcomes these objections. Her Pickering’s Entertainment Committee 


will run the boat; Bloch’s Glad Hand 
ae her to do this Committee will see that everybody is 
author vely. 


acquainted; Voedisch’s Music Commit- 
Two pages are devoted to a remark- tee will conduct the services. 
ably effective literary campaign which Second Day 
has been made among farmers. Value of Birthday and 
Some unique stories about salesman- Cards, F. C. Dibble. 
ship—taken from the book of life—  Piscussion. 
are told by Luther B. Little, of the (a) ‘Close on First Interview; 
Metropolitan. There is much of in- why Not? W. N. Golden. 
terest in a story on insurance condi- (b) Policy Delivery—Mail, 
tions in Mexico. Hugh S. Ince, editor : 
of the Connecticut Mutual, writes on 
“Habit Talks’; F A. Crum of Provi- are among the other authors. 
dence, on “Income Policies”; Lafeyete A number of important articles on 
B. Gleason and Alexander Otis on the group insurance salesmanship will ‘be 
“Inheritance Tax Argument”; John I. en, in the oma - Po 
“ . ese are only a few of the features 
” rayne ane acilindliaias which will make this edition alive with 
— rasan sc of the Actu- suggestions and pointers of value to 
arial Society of America and T. Bert- the life insurance agent. 


Christmas 


If Not, 
Visit or 


rand Graham, of the Metropolitan Life 





Christian. 
(c) Settlement, L. N. Hexter. 
Discussion. 
Unworked Veins of Pay Ore: 
(a) Life Insurance as an Educational 
Fund, F. T. Tompkins. 


(b) Life Insurance as a Protection 
Against Shrinkage of Anco: W. i. 
Hinton. 


(c) Life Insurance as a Oredit Sta. 
bilizer, H. C. Finch, 

(d) Life Insurance as an Old Age 
Pension, W. H. Howe. 

(e) Life Insurance as a Creatorefen 
Immediate Estate, J. R. Juvinall. 

(f) Life Insurance to Pay InhorRssee 
Tax, A. D. Wallis. 


(g) Life Insurance as a Birthday or 
Christmas Gift, Walter St. John, 
Discussion. 
Questionnaire, Vice-President Notlen. 
Afternoon Session 


Life Insurance During the War, J. C. 


Canvass for Additional Insurance, Ww. 


Johnson. 


Discussion. 

Weekly Applications, 

Discussion. 

Acceptances and Rejections, Dr. F. 
L. Wells. 

Life Insuranee After the War, W. F. 
Crawford. 

Discussion. 

Conferring of insignia upon members 
of the $200,000 and $100,000 Clubs, 
President Cummins. 

Adjournment. 

Special recital by Miss Myrna Shar- 
low, leading soprano of the Chicago 
Grand Opera Company. 

Business Session— 

Report of the Auditing and Resolu- 
tions Committees. 

Announcements for the ensuing year. 

Unfinished Business. 

Reading of the Kirk Cup Bssays. 

Presentation of Cup, President Cum- 
mins. 

Messages from the boys in uniform. 

Address, “Luck in Life Insurance,” 
Vice-President Nollen. 

Address, “Men Who Bring Things to 
Pass,” Allen D. Albert. 


E. EB. Smith. 
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Service—First, Last, and Always 


The agent who, is ling insurance i a ¢ompany which for sixty-seven years has 
beet venderiite plate setv =nrs.J9 not wotk alone Wherever he may be, he 
will find enthusiastic friends aie to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cast of the perfect protection we furnish, make a com- 
bination that assires success to’ dy reat wofker in the field. - 

a ONS Occasionally’ ‘we’ have “a General Agency opening 


. JOSEPH C. BEHAN, fiwperintendent of; Agencies © 


MASSACHUSEFTS. MUTUAL 


ISURANCE. COMPANY 
"Springfield, Maseachusetts 
«scot aad pero een 2) 













54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mies 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















It develops from the 
Few experience of the 
Policyholders New York Life that 
Die of Old Age of 2,752 policyholders 
who died in April, 
May and June, only 16 died of old age. 
When one stops to consider this one 
finds that in it there lies a strong argu- 
ment for life insurance and a selling 
point which the salesman can amplify 
to suit a variety of circumstances. The 
New York Life observes that 90 per 
cent. of the men one meets would 
probably say, if asked, that they ex- 
pect to live out their expectancy and 
die of old age, and yet less than 6ix- 
tenths of one per cent. of the com- 
pany’s policyholders who died in the 
three months’ period referred to died 
of old age, and only 692 out of the 
2,752 lived to be 60 years old. 

In this age of automobiles, flying ma- 
chines and all the other things which 
our grandfathers would have con- 
sidered miraculous inventions, life has 
become very complex and very uncer- 
tain, No one can afford to be without 
life insurance if he has anyone depend- 
ent on him in any way. 

In the old days a man bought life 
insurance to protect his wife. Later 
on he enlarged his view and took in- 
surance to protect his children as well 
as his wife. At a etill later date men 
began to insure to protect their part- 
ners in business, From this it was an 
easy step to insuring the lives of prom- 
inent men in a corporation to protect 
the corporation. And now one of the 
most popular forms of insurance is in- 
surance to protect a man’s credit. Some 
banks make it a rule to demand life 
insurance as collateral protection for 
their loans. 

The modern life insurance man 
should be familiar with all the various 
needs for life insurance. It is the 
agent’s duty to see that the people in 
his community are made familar with 
the new things in life insurance and 
that they are FULLY protected. 

+ * + 

Observing that 
Income Insurance prominent men 
For Professional often die poor the 
People New York Life 
cites the case of 
the late Senator Stone of Missouri, 
who during forty-five years in offce had 
saved little toward the support of his 
family. It is extremely difficult for 
any man in public life to save any 
money. Ex-President Taft has said that 
practically the only avenue open to 
those in public life to leave anything 
substantial for their families is through 
the medium of life insurance. The 
New York Life recounts the case of a 
popular moving picture artist, who like 
many others in that profession is earn- 

ing a large salary. 

Looking ahead to the future, she de- 
cided last October, in order to save 
something and make her future secure 
beyond peradventure, to lay aside funds 
enough to provide for herself an income 
of $200 a month as long as she lives. 

he applied for a 20-year endowment 
policy on the monthly income plan. 
When the policy was delivered, having 
the money in hand and being perfectly 
able to do so, she paid five premiums 
in advance, amounting to about $10,000. 
Now, on further consideration, she pro- 
poses to make matters certain while 
she still has the money by paying the 
remaining 15 premiums in cash, amount- 
ing to something like $24,000. Of 
course she could accomplish, the game 
thing by paying in instalments, but 
having the money inher possession it 
is wise toapply itin this way to avoid 
losing or spending. 


Our patron has given the matter 
thought. The reasons for her deduc- 
tions are wise. She does this primarily 
to save her money and to have an abso- 
lutely sure and independent income 20 
years ahead. She says that if she put 
the same amount into bonds or stocks 
or land or other securities the same 
purpose would not be served, as there 
would be always present the tempta- 
tion to dispose of them and thus defeat 
the end in view. She hereby relieves 
herself of all business worry, her mind 
is free to go ahead with her work, she 
has no responsibility of any sort as to 
care or reinvestment of her funds, she 
has a load off her mind not only for 
the next 20 years, but as long as she 
lives thereafter and in the meantime 
receives an annual dividend on the 
money deposited. If she dies the money 
is payable to her estate—-the commuted 
value of the policy is $46,890—for such 
disposition as she wishes to make of 
it by will, or the policy may be changed 
in the meantime to any beneficiary she 
desires to name. Could any plan cover 
the case-more completely? If invested 
in stock or bonds or securities who 
knows what the value of such an in- 
vestment would be in twenty years? 


* * * 


The agent who se- 

Give Prospect cures the _ largest 
A Chance amount of life insur- 

To Talk ance is not neces- 
sarily the _ biggest 

talker. In fact the man who writes 
life insurance is much more popular 
with companies than the man _ who 
merely talks it. On the subject of 
“Talking Business Away” the Manhat- 
tan Life tells its field men that a great 
many agents talk (their prospect to 
death and never get anywhere with 
him. This is not only the case with 
young and inexperienced agents, but 
often with those who should know bet- 
ter. Many a promising prospect has 
been driven away from the fold because 
the agent who was trying to interest 
him had got him up to the selling 
point, gone “over the top,” as it were, 
and then had marched down the hill. 
The result was that when the agent 

















Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DOUGIGE ..006c6% Si: eesisdh so sacocuen 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
(ek sa kak eee $791,060,002 
It stood first in the world in gain 
in insurance. .in forge~ in 1917 


cen eusicdiie ke 00000 00eecces oan, 140,002 
It stood first-in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 











thought he was ready to close the man, 
the man had no more intention of buy- 
ing life insurance than he did before 
the agent appeared. 

There are many agents who are first- 
class in riveting a prospect’s attention 
and in interesting him in the life in- 
surance proposition discussed, but when 
it comes to closing, they are absolutely 
not there. That is the reason that 
experienced general agents pay much 
attention to this feature of their busi- 
ness, and in a large agency, sometimes 
employ one or more specialists to go 
out and “close” for inexperienced agents 
who have the fish on the hook, but 
don’t know how to land it. 

It is also a common idea among life 
insurance agents that the solicitor can 
not afford to stop talking, otherwise 
he loses his grip and his chance for 
the business. This is a wrong idea. 

Because the prospect refuses to stor 
the torrent of words, doesn’t prove by 
any means that he is interested in the 
matter in hand. An agent should re- 
member that what he says should be 
tactful, clear, convincing and to the 
point. 














Having completed its 75th fiscal year on the 31st of 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 








December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 








For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 





Useless words or side remarks in the 
conversation do not help to turn the 
prospect’s interest toward the propo- 
sition in hand. 

If an agent realizes he is not a good 
closer, let him do joint work for a 
week or two with some friend of his. 
each alternately handling a prospect 
and comparing notes afterwards as to 
the fine points developed. As a matter 
of fact, very few salesmen, unless of 
great experience, can really tell just 
what sort of an impression they make 
They have little idea after they come 
out from the interview just how they 
impressed the man, but by listening 
to another agent handling a case, they 
can much more readily see the defi- 
ciencies in their own methods of ap- 
proach. 

Therefore, don’t talk. your prospect 
to death for then you can’t insure him. 


* * * 


Every man knows that 

Widows and the champion. easy 

Insurance mark of the world is 
Money a widow with her in- 
surance money, and 
that it is such a simple process to 
swindle her that no dishonest man can 
resist the temptation to do it, says 
Dorothy Dix, the well known woman 
writer. There is not one of us who 
cannot name off-hand, without even 
stopping to think, a dozen pitiful, help- 
less, poverty-stricken widows whom we 
know and are called upon to help from 
time to time, who were left comfortable 
fortunes by their husbands, but who 
have been cheated out of their money, 
or have. let.it slip through their fingers, 
because they were as ignorant of all 
business uses as a child. 

They did not know the business end 
of a check. They did not know the 
difference between a giltedge bond and 
Wild Cat Preferred. They were sure 
that Deacon Smith was perfectly hon- 
est, and that, fousin Thomas would pay 
them back the, maney which they loaned 
him, because-wagnit he their own dear 
aunt’s son?* & + 

When you tome td die, the happiness 
of the woman you love and whom you 
know to be. 80 heipléss—the very food 
and shelter, of, your, little children 
will depend’ upon your wife’s knowing 
how to manage money ,and to take care 
of what ydu_leave-hers* yef you do not 
take. the tropble in your lifetime to try 
ta prepané Ber for Buch a contingency. 

It is little short of a crime to turn 
this’ deféfiseless creature out to the 
tender mercy of the financial sharks. 


S  * 3 2 
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New Draft Need Not 
Affect Attendance 


INFORMATION ABOUT SEPT. 5 


General Crowder Informs President 
Priddy That Visitors Here May 
Register Locally 
Because September 5 will probably 
be registration day in jthe enlarged 
draft, taking in ages 18-45, some life 
insurance agents have thought that it 
was not possible for them to attend 
the annual convention of the National 
Association of Life Underwriters. It 
is estimated that the average age of 
members of the association is forty- 

two. 

President Priddy, in consequence, 
wrote letters to General Crowder and 
to Secretary Baker, asking for infor- 
mation. He was advised that the law 
will contain a provision that people 
temporarily absent from their local res- 
idences may register before the board 
where they may be domiciled on Sep- 
tember 5, and these boards will give 
the registrant a card good with his 
own local board, or there can be regis- 
tration by mail under regulations to be 
promulgated by President Wilson. 


PROSPECTS 


Statement of Bankers Life of lowa To 
Agents, Asking for Co-operation 
in Furnishing Lists 

“A prospect for life insurance is any 
man or woman who can get and pay 
for a policy,” says the Bankers Life 
of Iowa to agents. “It is not only nec- 
essary to have prospects—but to have 
them in plenty at all times. They are 
your stock in trade, and you cannot do 
business without them any more than 
a merchant can do business without a 
stock of goods. It is a credit to agents 
to have a large and favorable acquaint- 
ance with the well-to-do citizens of 
their home town and throughout the 
territory in which they work. You will 
find such an acquaintance a valuable 
asset, and we will suggest that if you 
are just commencing the insurance 
business that you begin by calling on 
your friends, where you should find no 
difficulty in getting an interview. You 
have their friendship and confidence; 
consequently it should be easy to sell 
them insurance. Furthermore, your 
friends should feel an interest in the 
success you attain in your new line of 
work. 

“We want you to co-operate with us 
by doing your part of the work in se- 
curing lists of names to be circularized 
cn new insurance. You should send in 
from forty to fifty names each week. 
This number will be sufficient to keep 
you busy, but don’t send names you do 
not intend to call on. The list should 
be carefully selected with names or 
prosperous men of insurable age, and 
physically able to get insurance. Se- 
lect names of men whose occupations 
determine whether or not they are 
eligible for life insurance, and their oc- 
cupation should also indicate some- 
thing as to their income and average 
intelligence. Furthermore, the higher 
Standard of physical, moral and finan- 
cial risks you select for prospects the 
higher will be your average of ap 
proved and accepted applications by 
the company. 

“It is not advisable to send in tele- 
phone directories, as the list is usually 
too large to be circularized at one time. 
We fully expect the agent who sends 
in lists to call on each name that has 
been circularized, and this is the rea- 
Son for asking that you send in only 
a limited number each week, and by 
doing so your work can be planned at 
all times a week or ten days ahead. 
The letters and literature are not sent 
out with the idea that they -will close 
the business, but as a help to the 
agent in locating prospective buyers 
and securing interviews.” 


DECISION INVOLVING INSANITY 


Question Whether Face of Policy Should 

Be Reduced Because of Intentional 

Injury 

The question of insanity under a 
personal accident policy has again been 
given consideration by the courts. In 
the case of Rider vs. Preferred Acci- 
dent decided recently by the Appellate 
Division, Supreme Court of New York, 
it was held that under an accident 
policy where only ten per cent. of the 
face value was payable for an injury 
intentionally inflicted, only such an 
amount can be recovered where the in- 
jury was inflicted by an insane person 
who understood the physical nature 
and consequences of the act, although 
he did not know that it was morally 
wrong. The insured was shot by one 
Edward Sackett, and died instantly. 
The complaint alleged that the bodily 
injuries were not suffered by the in- 
sured from any of the causes to which 
the one-tenth clause of the policy ap- 
plied except that relating to the injury 
intentionally inflicted upon the insured, 
and as to that, it alleged that at the 
time of the infliction of such bodily 
injuries by Sackett upon the insured, 
Sackett was insane and in such a dis- 
eased and deranged condition of mind 
as to render him incapable of distin- 
guishing between right and wrong in 
relation of said act which caused the 
death of the insured. 

The jury was told that the inability 
of Sackett to appreciate that the act 
was morally wrong was immaterial, 
and that if the act of Sackett in firing 
the shot was a voluntary act and that 
the injury was inflicted intentionally 
upon the deceased there could be no 
recovery for the full face value of the 
policy; but if the jury found that 
Sackett at the time of ‘the shooting 
was irrational, of unsound mind, and 
did not know the nature and quality 
of his act, that he did not retain at 
the time sufficient power of mind and 
reason to understand the physical na- 
ture and consequences of the act by 
which he destroyed the life of the in- 
sured and it was involuntary and with- 
out will committed by him then the 
jury were to find that the injury was 
unintentionally inflicted and the plain- 
tiff might recover the full amount of 
the policy. 

The lower court found in favor of 
the plaintiff for the full amount of the 
policy, or for $7,500. The higher court 
stated, in reversing the case, that the 
undisputed evidence of the experts 
called by plaintiff and defendant was 
to the effect that Sackett, although in- 
sane, intended to shoot or to injure 
and kill the insured; that he under- 
stood the physical consequences and 
results of such shooting. In view of 
this, the judgment of the lower court 
was reduced to $750-—being one-tenth 
of the face value of the policy, or the 
amount payable thereunder for injuries 
intentionally inflicted upon the insured 
by another person 


GETS TWO ORDERS 

Public sentiment regarding life insur- 
ance has changed so much that we sel- 
dom hear of instances like that of the 
salesman who said he got two orders 
in one place. “Indeed,” said a friend. 
“How?” “One to get out, and the other 
to stay out.”—Equiowa. 











Missouri State Life Policies Rich In Selling Points 
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Warnings 
A AS THE HILLS. 











Over $156,000,000 of Insurance in Force 

Ss \ Over $27,000,000 of New Insurance Gained in 1917 
ey i ha Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 








Insurance Plans of 
Knights of Columbus 
(Continued from page 3) 


permit their overseas workers to buy 
this insurance from any company that 
does not charge a war premium to ex- 
ceed a single premium of twenty-five 
dollars per thousand from any agent, 
anywhere, and the Red Cross pay the 
extra premium on not to exceed four 
thousand insurance. 

Be it understood that this is only 
my opinion; it is not official, but I 
want you to have such information as 
is now available so that you may make 
it your business to secure this insur- 
ance. It is the earnest hope of the 
officers of the National Association, the 
Y. M. C. A. and Knights of Columbus 
that this insurance will be purchased 
in the home community of all persons 
planning to go overseas, and I wish 
you “good luck” in your efforts to se- 
cure this business. 

DISABILITY CLARITY 

The “Life Association News” points 
this suggestion about disability clauses: 

“Every salesman of insurance should 
read with great care his total-disability 
clause and see that it totally disables 
everybody from misinterpreting it—es- 
pecially his client or the agents of that 
other company. If there is any possible 
way to misunderstand it, he should ask 
his company to revise it or give him 
further instructions about it. I have 
seen companies who found considerable 
comfort and gathered quite a lot of 
business by pointing out to prospective 
risks of other companies the weak spots 
in some clauses in contracts.” 


HEALTH INSURANCE WARNING 

The hostility of organized labor to 
compulsory health insurance legislation 
was voiced by Edward F. McCrady, sec- 
retary-treasurer of the Boston Central 
Labor Union, at a meeting of the state 
commission of public welfare at the 
state library in Hartford this week. 
Mr. McCrady described compulsory 
health insurance as a German scheme 
to keep the workingman chained to his 
job, and he expressed considerable con- 
cern over the source of the immense 
sums of money whch he said are being 
spent to further compulsory insurance. 


The Davenport (la.,) Association has 
more than doubled its membership. 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses.*’ 

“*I beg to report further that I find the Company in excellent financial condition.” 

“The volume of its business has steadily increased, its surplus is growing rapidly ana 

its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 
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State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 

Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 

















GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
Secretary; W. E. Schram, associate edi- 
tor. The address of the officers is the 
office of this newspaper. Telephone 2497 
John, 
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EQUITABLE LIFE ASSURANCE SO- 
CIETY EXTENDS ITS SCOPE 
The decision announced elsewhere of 
the Equitable Life Assurance Society 
to engage in accident and health in- 
surance is an insurance development 
which will occasion no surprise in the 
minds of those who, in recent years, 
have observed the growing tendency to 
broaden the scope of the life policy 
so as to cover contingencies incident 

to accidents and disease. 

The genesis of the movement is 
found in the waiver of premium clause 
which, in its first form, provided only 
for relief from the payment of further 
premiums in event of permanent and 
total disability. This clause was rapidly 
adopted as a beneficent as well as a 
competitive measure. It was hardly 
established, however, as a recognized 
feature of the modern life policy before 
one company introduced what is known 
as the disability clause which, in addi- 
tion to relief from premiums, provided 
an annual income of one-twentieth of 
the principal sum of the policy in event 
of permanent disability. This form of 
supplementary insurance was also rapid- 
ly adopted and it was not long before 
the annual income so provided was in- 
creased to one-tenth the principal sum. 
At the present time over one-half of 
the American companies are issuing 
policies containing generous disability 
clauses. 

The next step toward accident and 
health insurance was taken when the 
double indemnity clause was _intro- 
duced, whereby double the principal 
sum is paid in event of death by acci- 
dent. This excellent innovation is 
rapidly growing in favor and promises 
to be as popular as the disability 
clause. 

It only needed the addition of a 
weekly indemnity in case of temporary 
disability to happily combine the best 
features of life, accident and health 
insurance. 

It is understood that the Equitable 
at first contemplated only the issue of 
a supplementary contract, providing for 
such weekly indemnities; but on re- 
flection and after a conference with 
its leading agents, decided to adopt the 


broad program announced in our news 
columns. 

The affinity between life and acci- 
dent and sickness insurance is recog- 
nized by the laws of New York which 
permit a company to incorporate in 
its charter all three forms of insurance. 
In England multiform insurance has 
long been considered as good business 
and sound practice, while in this coun- 
try several companies, notably the 
Aetna and the Travelers, have found 
accident and health insurance to be not 
only desirable and profitable but help- 
ful to the procurement and holding of 
agents, and a direct feeder to their life 
business. 

The adoption by the Equitable of the 
proposed standard accident and health 
policies is in strict keeping with the 
conservative business policy of the 
Society, and it is safe to assert that 
in the new field of endeavor its influ- 
ence and prestige will always be used 
in favor of better conditions and of 
sound practices. 

The agents of the Equitable will 
doubtless receive the news of the new 
departure with hearty good-will, as it 
will broaden their opportunities for 
writing new business and of earning 
larger incomes, no small consideration 
in these days of high prices. 

The news will be read with the 
keenest interest by the casualty com: 
panies who have watched closely the 
different steps taken by the life com- 
panies relative to the disability and 
double indemnity clauses; and doubt- 
less there will be some concern among 
the casualty companies as to whether 
several other great life insurance com- 
panies will also decide to engage in 
accident and health insurance. 





J. H. WOODWARD WITH GUARDIAN 

The appointment of Joseph H. Wood- 
ward as associate actuary of the Guard- 
ian Life is not only an admirable move 
by that Company, but is a good thing 
for life insurance because Mr. Wood- 
ward will now be able to give all of 
his time to life insurance questions. 
As is known his work of recent years 
has been devoted to compensation in- 
surance, except the advisory connec- 
tion which he has had with the War 
Risk Bureau. Mr. Woodward is a young 
man, a clear thinker, a splendid ad- 
ministrator, and is most favorably 
known among insurance men and state 
insurance Officials. 


R. C. Blase, of Schenectady, resident 
agent of the Union Central Life and 
general agent of the Eastern Casualty, 
has enlisted for special training. Mr. 
Blase tried to enlist twice during 1917 
in the navy, but was rejected because 
of defective eyesight. He was also re- 
jected by Board 2 of Schenectady in 
December, 1917. He then went to 
Washington, endeavoring to secure ad- 
mittance in the ordnance corps, but 
was also rejected there. Mr. Blase’s 
business interests have been turned 
over to E. J. Ryan & Son during the 
term of his enlistment. 


Charles H. Thornton, who has been 
in life insurance for only two and a 
half years, is president of both the 
Green Signal Club and the $100,000 
Club of the Illinois Life. 


For the year ending July 31, 1918, 
Mr. Thornton wrote $405,000. 





THE HUMAN SIDE OF INSURANCE 

















JESSE SPIER 


Richard D. Jones, associate under- 
writer with Jesse Spier for the Im- 
porters & Exporters Insurance Com- 
pany, brings to his work here a par- 
ticularly broad insurance experience. 
Unlike so many insurance men in Amer- 
ica, he is not a specialist in that all 
his energies have been devoted to one 
line of underwriting. His experience 
covers practically every form of insur- 
ance except life. Mr. Jones was born 
and educated in New Zealand. He 
was graduated as a mining engineer. 
His insurance experience dates back to 
the inception of the New Zealand com- 
pensation law, in 1898. He also served 
with the New Zealand Government In- 
surance Department. 

In 1904 Mr. Jones became connected 
with the New Zealand Insurance Com- 
pany, Limited, as manager of one of 
‘ts branches in New Zealand. He was 
later manager of its branch in Western 
Australia. The New Zealand is a 
marine company and, altogether, Mr. 
Jones was with it for ten years. So 
it is that he is well qualified to act 
as an underwriter for a marine com- 
pany here which is rapidly entrenching 
itself in New York among those who 
have risks to place. 

Mr. Jones also has accident insur- 
ance experience, for he was’ branch 
manager for the New Zealand Accident 
Insurance Company at Palmerston 
North, New Zealand. Later, when that 
company amalgamated with the New 
Zealand Fire & Marine, he became as- 
sistant manager in Western Australia, 
in full charge of the casualty depart- 
ment. In 1909 he assumed charge of 
all departments for the New Zealand, 
including fire and marine and held that 
position until at the end of 1913, he 
resigned his connection. After making a 
tour of the world he found himself in 
May, 1914, in New York. He joined 
the Royal Indemnity for the purpose 
of organizing and conducting that com- 
pany’s compensation claims department, 

In association matters, which form 
so important a part of underwriting 
practice in British territory, Mr. Jones 
has béen particularly active. He served 
on the Committee of the Accident Un- 
derwriters’ Association of Western 
Australia for practically the whole of 
his sojourn of nine years in that State. 
He was three times chairman of that 
body and twice the State representa- 
tive of the Federal Conference of Un- 
derwriters for the Commonwealth of 
Australia. He was also for two years 
on the Committee of the Marine Under- 
writers’ Association, for three years on 





| 














the committee of the Fire Underwriters’ 
Association and was vice chairman of 
that body during his last year in Aus- 
tralia. 

Last October the United States Gov- 
ernment requisitioned Mr. Jones’ serv- 
ices to organize the claims department 
of the Bureau of War Risk Insurance. 
This work Mr. Jones completed last 
April, when he returned to New York 
where he joined the Importers & Ex- 
porters as associate underwriter. Mr. 
Jones holds the proud distinction of 
having signed the first compensation 
award to be paid by the United States 
Government under the War Risk In- 
surance Act. 


Jesse Spier, who is vice-president and 
underwriter for the Importers & Ex- 
porters, is better known to the marine 
underwriting fraternity in this country 
than is his associate, for he has for 
many years been a familiar figure in 
the insurance section of New York. 
Mr. Spier is, one may say, still a really 
young man. He is one of the youngest 
men occupying a similar position in 
marine insurance anywhere. Boston is 
his native town. When he was a boy, 
just about old enough to begin consider- 
ing an occupation, it became necessary 
for his family to travel quite exten- 
sively. Consequently young Spier early 
saw considerable of the: country and 
turned his hand to a variety of pursuits 
within a short space of time. What 
offered above ground was insufficient 
to satisfy his curiosity, so one of the 
things he worked at was coal mining 
in Pennsylvania, Before long, however, 
he found his way back to New York 
and there he began his insurance 
vareer. 


He has made his way to success by 
the old unpatented method of constant 
and intelligently applied effort. He 
took a job with Despard & Company 
as Office boy and steadily advanced 
until he became a partner in that firm. 
Early this year he severed his connec- 
tion with Despard & Company and 
helped to organize the Importers & 
Exporters. He will also shortly have 
two other companies organized and 
ready for business, the Trans-Marine 
and the Washington Marine, the in- 
terests of which are almost identical 
with those of the Importers & Export- 
ers. The last named company recently 
purchased building in the marine in- 
surance district of New York for its 
Own use. 
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G. B. Greenslet Resigns 
From Glens Falls 
FIFTY-FOUR “Y 


YEARS’ SERVICE 





General Agent Seventy-six Years Old— 
Spent Six Months Upon 
’Frisco Losses 





George B. Greenslet, who has been 
associated with the Glens Falls Insur- 
ance Company for a period of 54 years, 
and as general agent during the past 
ten years or more, this week resigned 
from active service with the company 
at the regular quarterly meeting of 
the directors. His successor will be 
named in the near future. 

Mr. Greenslet’s letter of resignation 
‘s appended: 

“The Board of Directors: 

“Having rounded out 54 years in the 
service of the company, 37 of them as 
a member of the Gripsack Brigade, | 
am constrained to seek a more quiet 
and even life. I therefore ask you to 
permit me to retire from active service 
on September Ist or to suit your con 
venience in arranging for my succes- 
sor.” 

The Company’s Appreciation 

The resignation of Mr. Greensiet was 
accepted and the following resolution 
was adopted by the directors: 

“In accepting the resignation = of 
George B. Greenslet as general agent 
of this company we desire to record 
our grateful recognition of his more 
than half a century of continuous faith- 
ful. service in the various positions 
which he has so ably filled. 

“As clerk at several office desks, as 
assistant secretary, as special and gen- 
eral agent and as a member of this 
board he has rendered satisfactory and 
valuable service, and altogether for a 
longer period than any other of the 
long time servants of this company. 

“We would especially mention our 
appreciation of his arduous six months’ 
labor in charge of the adjustment of 
this company’s San Francisco losses in 
the conflagration of 1906, with claims 
approximating $1,500,000. This was a 
conspicuous service involving large re- 
sponsibility, multitudinous detail, pa- 
tience and judgment, and its consum- 
mation was decidedly gratifying. 

“Mr. Greenslet’s integrity, fidelity, 
ability and genial personality have con- 
tributed to the favorable reputation of 
the Glens Falls among its agents, claim- 
ants and ‘policyholders with whom he 
80 long ‘and: largely had to do. 

“He has) indeed been an influential 
factor in’ the building of the company. 

“We assure him of our personal re- 


gard and esteem and of our hearty 
best wishes. 

“In view of his desire to continue 
such work as he may be asked to do, 
it is 

“Resolved, That his salary be con- 
ttnued through the present, calendar 
year.” 

Once a School Teacher 


Mr. Greenslet is 76 years old He 
was born in Bennington, Vt., and as 
ua young man came to Glens Falls in 
November 1863 to teach school in a 
listrict school building which stood on 
the site of the residence of Henry L 
Sherman, Glen Street. After teaching 
a term or so of school he returned to 
Bennington, and in the fall of 1864 he 
returned to Glens Falls and assumed 
the position of clerk with the Glens 
Falls Insurance Company. Since that 
time he has been one of the most valued 
mon in the company. From clerk he 
rose to the position of assistant secre 
ary, special agent and general agent 
and also a director of the company 
While he retires from active service 
he will still remain a director of the 
company. 

When Mr. Creenslet became associ- 
ated with the company 54 years ago 
there was a board of directors of 17 
members and none of them are today 
living. 


VISITS TWENTY-EIGHT CITIES 


Stanley L. Otis, the Secretary of In- 
surance Federation, Finds Agents 
of State Optimistic 


Stanley L. Otis, executive secretary 
of the Insurance Federation of the 
State of New York has just returned 


from a successful trip through the 
northern counties of the state in the 
interest of the Federation. Twenty 


eight cities and villages were visited, 
one-hundred and = sixty-four members 
added to the membership roll, seven 
counties organized with the necessary 
chairman and committees appointed 
and much enthusiasm created in the 
Federation movement. 

Mr. Otis also reports that while the 
agents generally do not believe’ the 
Federal Government desires to directly 
engage in the insurance business as 
a competitor of the estab!ished insur 
ance carriers, yet they are keenly alive 
to the need and value of organization 
and adequate preparation to enable th 
carrying out of a campaign of educa 
tion respecting the principles of insur 
ance, the technical training required to 
transact it as well as to render effi 
cient service to the assured, and safe 
guard the interests of the pdlicyholders 
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OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 





CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 





FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 


FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
ASTNA CASUALTY & SURETY CO. 

















THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 
FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
iRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
)MMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IPERIAL ASSURANCE COMPANY OF NEW YORK 
UMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
.LEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
LEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


( 
CC 
I) 
H 
Al 
CA 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 








65th Annual Statement 





n Assets psunennousaneeathwenenhed $5,574 ,008.60 
ee 2,923,025.51 

wwance © GENTE atsincannevensdhwossdunewnane 500,000.00 
w tort 4, Conflagration Surplus ....... .. 250,000.00 

of st e% Surplus to Policyholders.......... 2,650,983,09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 
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BROKERS ACTIVITIES 


Brokerage Manager 
of the L. & L. & G. 


JOHN B. KNOX, II, ABLE SPECIAL 











One of the Quartette of Fire Insurance 
Sons of John B. Knox, Secretary 
of Phoenix 


John B. Knox, Jr., a well known 
special agent and a member of the dis- 
tinguished Knox family of fire insur- 
ance men, has been wppointed manager 
of the brokerage office of the Company, 
having supervision over United States 
and Canada. Most of the leading com- 
panies now have brokerage managers, 
with headquarters in this city, the men 
picked for the work being particularly 
well equipped by experience, knowledge 
and personality. 

Mr. Knox began his insurance work 
with the local agency department of 
the Phoenix and Aetna, under E. W. 
Beardsley, a leading local agent of 
Hartford, the office now being Beard- 
sley & Beardsley. Next, he became 
secretary and surveyor of the Hartford 
Board of Fire Underwriters. He later 
went with the Reliance of Philadelphia. 
In 1910 he was made special agent of 
the Liverpool & London & Gobe, first 
for Connecticut and Western Massa- 
chusetts and Vermont; then for Ver- 
mont and part of New York State. 

His other brothers are Frank R. 
Knox, special agent of the Hanover in 
Connecticut and Western Massachu- 
setts; Arthur S. Knox, local agent in 
Hartford; and Harold S. Knox, who 
resigned as special agent of the Atlas 
in Western Pennsylvania to go into the 
army. There he was assigned to the 
war risk office in Camp Devens, and 
recently he was transferred to the 
camp at Syracuse, N. Y. 

The father of the Knox boys is John 
B. Knox, special agent of the Phoenix. 
There is a third John B. Knox, son 
of John B. Knox II, and while he is 
only six years old he already says that 
he intends to be an insurance man. 

* a e 
Conference on Graves Law 

Following a conference with Super- 
intenxdent Phillips, in Albany, August 13, 
regarding the provisions of the Graves 
law affecting brokers’ and agents’ li- 
censes, it developed that the whole 
matter will go to the Attorney General 
for an opinion. There is grave question 
as to the validity of the act and the 
proper construction to be placed upon 
it. 

Glenn H. Johnson, Syracuse; E. H. 
Warner, Buffalo; and A. C. Hegeman, 
New York, attended the conference 
which was asked for by Mr. Johnson 
as chairman of a committee. The be- 
lief is that no law which in effect seeks 
to restrict one to any particular line 
of business is sound. The agents and 
brokers are anxious to know how to 
proceed in preparing a blank applica- 
tion form, for use in applying for li- 
censes. There are about 10,000 of these 
to be issued. 

It is argued that the law cannot 
legally require more than that certain 
qualifications shall be deemed neces- 
sary to constitute eligibility as an in- 
surance agent. Furthermore, the insur- 
ance department cannot issue licenses 
to marine brokers to transact only that 
line, any more than licenses are issued 
to write accident and health, surety or 
liability insurance exclusively. 

From the way things are shaping up 
it appears more than ever necessary 
that the marine men bring themselves 
under an organization like the brokers’ 
association, in order that they may at 
all times be in better position to 


handle problems of this kind, which 
are certain to present themselves. 


GENERAL AGENCY OPENED 


F, F. Richardson Representing State 
Assurance and Detroit Fire & 
Marine in Suburban Field 


F. F. Richardson has established a 
general agency at 95 William street. 
He represents the State Assurance of 
Liverpool and the Detroit Fire & Marine 
in the suburban field. Mr. Richardson 
formerly conducted a large local agency 
at Port Richmond, Staten Island. He 
has resigned all of his companies there, 
of which there were fourteen. 


CHINESE ANNEX 

The Allied Underwriters is the title 
of a newly-created annex to the Union 
of Canton and the latter’s associate, 
the British Traders’ Insurance Com- 
pany. It will operate for a general 
fire business in the Pacific Coast field 
under the management of Marsh & 
McLennan, Ine., of California. This 
arrangement is to be independent of 
the activities of the Union Insurance 
Society, which will continue in this 
field under the management of Balfour, 
Guthrie & Co. 


W. F. MITCHELL WITH NIAGARA 
William F. Mitchell, who after Sep- 
tember 1 will be the new special agent 
of the Niagara in New England, for 
the past three years has been with the 
inspection department of the New Eng 
land Exchange. Mr. Mitchell comes to 
the Niagara as successor to George W. 
Hart who is now assistant manager of 
the Niagara’s Boston branch oflice. 


Efficiency Meeting Monday 

A meeting of marine underwriters 
will be held Monday at which ways 
and means will be devised to handle 
business more expeditiously. The ma- 
rine, as well as the fire offices, are 60 
handicapped by inexperienced help, 
that it takes about double the amount 
of clerical work for the same amount 
of business as formerly. It is thought 
there can be some pooling arrangement 
made in the technical handling of the 
business. 

* * # 
With Marsh & McLennan 

A. Duncan Cornwall, formerly with 
the Home, Geo. A. Stanton & Co. and 
the Westchester, is now with Marsh & 
McLennan. He was manager of the 
Westchester’s loss department for 
fifteen ‘years. 
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100 William Street 
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SCHAEFER & SHEVLIN 


GENERAL AGENTS New York, N. Y. 
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‘National Fire Insurance Company 


Statement January 1, 1918, to New York Insurance Department 


LIABILITIES 

Ie Se I i ni conncadanamacetesastepneteruapessacanar $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

SIO Swncuicenessenssiccsscsdeedenesrbiedsréngns 11,073,438.19 
Unsettled Losses and other Claims..............cecccecccececees 2,168,701.64 
Net Surplus over Capital and Liabilities ............ bksosen +  3,980,020.79 
Total Assets January 1, 1918........ oe eee e - $19,222,160.62 

H. A. Smith, President IF’. D. Layton, Secretary F. B. Seymour, Treasurer 


G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPL US TO POL ICYHOLDERS. —ehennenn + $5, 980,020.79 | 





OF HARTFORD, CONN. 














[of Liverpool, England] 





THE LEADING FIRE COMPANY 
OF THE WORLD 100 WILLIAM STREET, NEW YORE 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R, puent weere. President 

FRED. HUBBARD, Vice-President 


: ’s. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 














307 FOURTH AVENUE 


LOGUE BROS. & COQO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 
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CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
325 WALNUT STREET 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, PA. 
~NEW JERSEY 











B. M. CROSTHWAITE & CoO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Underwriters Preparing Plans 
For Handling Excess Lines 


Companies Committee Met 


Yesterday—N. S. Bartow 


Chairman —Central Office with a Manager 


Following the appointment of a com- 
mittee to consider the various phases 
of the excess or surplus line question 
in order to see if some plan could not 
be devised for the protection of the 
great industries of the country engaged 
in manufacturing supplies for the war 
a meeting of companies was held yes- 
terday at which the matter was threshed 
out. As is known the demand for in- 
surance is so tremendous on certain 
risks that it has been impossible to get 
the complete coverage. 

Judging by the character of the com- 
panies attending the meeting and their 
size there is no doubt that the com- 
panies’ plans now being discussed will, 
when adopted, afford real relief. 

Desire to Aid Industry 

The insurance companies want to 
aid the business interests in every way 
and they will be able to do so. While 
it is too early to tell what the plan 
is it will be an innovation in the hand- 
ling of surplus business. The com- 
panies in the arrangement will have 
a central office with a manager to whom 
the brokers and agents can go instead 
of the endless chasing about the street 
as is the present custom. It should be 
understood that every facility will be 
given to the regular agents of the coun- 
try, and their interests will be safe- 
guarded. The commission on the sur- 


INSURES EMPLOYES 


The insurance office of W. W. Alver- 
son, San Francisco, is showing its ap- 
preciation for the members of its office 
staff who are serving with the colors 
by retaining on the payroll to a limited 
extent all who have been with the office 
for a year or more prior to their en- 
listment. Another feature of this office 
is the insuring for $1,000 of all em- 
ployes who have been with the office 
for at least a year. This insurance 
also applies to those who may later 
enter the service of the United States. 





NEW FIRE PREVENTION DAY 

Sixty thousand Four-Minute-Men are 
to speak on Fire Prevention during the 
week beginning October 28. Fire Pre- 
vention Day will be November 2, at 
the suggestion of Secretary McAdoo. It 
was to have been on October 9, but 
was postponed because of the Liberty 
Loan Drive. 





LIMITS ON AUTOMOBILES 
A special meeting will be called by 
Secretary Richards of the National 
Automobile Underwriters’ Conference to 
consider insurable limits. 
oe WITH NORWICH UNION 
. Arthur Peterson has been appoint- 
- Gulden agent in charge of the auto- 
mobile department of the Norwich 
Union. He was with the Aetna Life. 


plus business, of course, will be some- 
what lower, but all of these details 
will be announced as soon as the plan 
is perfected. The excess risk manager 
will be guided by a companies’ advisory 
committee. 

Frank Lock, of the Atlas, who was 
temporary chairman has resigned, and 
has been succeeded by the permanent 
chairman of the committee, N. S. Bar- 
tow, of the Queen. 


Harry B. Doremus, 
114th Infantry, A. E. F., now in France, 
and formerly with the Niagara, has 
written a characteristically clever let- 
ter to one of the officers of that com- 
pany. After telling how a letter from 
the Niagara officer “made two passes 
at me” before it finally caught me, he 


captain of the 


said: 

We rarely see a newspaper here so our 
facts from the outside are largely by way of 
grapevine telegraph or through some orderly 


from other and more enlightened points; so 
you will see how much I appreciated your 
letter. You fellows know more about the war 
in a broad general way than we do over here. 
Spent Fourth of July on a French troop 
ship; didn’t have ice cream, beer, nor fire 
crackers, but there was plenty of corned willie, 
a lw can, and good wine as an antidote. This 
is the third Fourth of July that I have been 
away from my family, all in succession, and 
all finding me on Uncle Sam’s payroll. The 
spirit of the men over here is wonderful. Noth 
ing can long withstand them. They know that 
back of them is a mighty nation whose people 
are doing and giving all the time. The work 
of the Y. M. C. A. and Red Cross is a marvel, 
Right now we are billeted in a little village 
thi.t was old in years and wars before our 
land was born, one of those farming communi 


ties which we read about, All of the stand 
ards are maintained, stone buildings even to 
the roof, walled gardens, narrow’ winding 
streets, the town crier, women washing at 


the fountain in the plaza, the old church hard 
by—the quaintest spot I ever saw. If the sol 
diers were absent and I had on my old clothes 
and wooden shoes I expect at any 
moment to see coming down the valley one 
ff the old thieves called knights, togged out 
in armor plate and followed by the custom- 
ary band of cut-throats, with their cross-bows 
and lances. From what little I have seen 
this section strikes me as being one of the 
provinces that was reaped regularly by the 


would 


sword, 

You will note the absence of “news” from 
the foregoing pages. Tr’ s intentional. We do 
not talk shop. There are many reasons. One 


is that it is forbide len. As _ the 
said: “Damn the rest. 
to the officers of the 


Irishman 
Please remember me 
Niagara. I trust there 


will be enough of me left to put in my best 
licks for the “pe Even if I get stone 
deaf I could help out in the complaint 


dep:.rtment. 


NEW FEDERATION DIRECTOR 

The Insurance Federation of the 
State of New York has elected Charles 
Bellinger of E. E. Clapp & Company 
a director and member of the executive 
committee to fill the unexpired term of 
the late Edward Griffith. Mr. Bellinger 
is so favorably known to agents and 
brokers throughout the state that his 
election is regarded with particular 
pleasure in Peterntion circles. 


RESIGNS FROM EXCHANGE 
The New Jersey Fidelity & Plate 
Glass has tol nce from the Plate Glass 
Insurance Exchange of Chicago, which 
no longer has the rate making power 
there. 





68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara-Detroit Und. 





BINDERS EFFECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
Law Union & Rock Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co. 
Yorkshire Fire Ins. Co. 











FOR STANDARD CAR 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 


United States Branch 
January 1, 1918 

DRIES. ccncerddonnsdimaraeterenss 
Surplus in United States..... 
Total losses paid in United 
States from 1874 to 1917, 
SROURIAVE cncccccsevenvcscesses 25,298,472.00 

W. B. MEIKLE, Pres. & Gen. Mgr. 


Plans Rapidly Taking Form For Reduc- 
tion of Various Hazards in Motor 
Vehicles 


The meeting of automobile men in 
Chicago to discuss fire, theft and acci- 
dent prevention for automobile risks 
was well attended in spite of unusually 
trying weather conditions. 

It became evident that this is a broad 
subject; in fact the limits of it would 
be hard to define. A committee was 
selected to continue the work outlined, 
the main object of which is to in time 
bring about the standardization of all 
cars with respect to fire prevention, 
safety from theft and personal safety 
of the owner and the pedestrian. 

Plans are already made by which 
Underwriters’ Laboratories in Chicago 
will be furnished with a number of 
cars of different makes, so that they 
may be inspected for defects relating 





$2,192,173.14 
772,927.35 








“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 


(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


to all the hazards mentioned. Interest ‘ 
in the proposals fulfilled all expecta- Losses Paid ere $109,000,000 
tions of those behind the movement. Losses Paid in U. S. $40,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 


PREPARING LOSS RATIOS 
The Sprinkler Leakage Conference 
will soon issue loss experience of the 
various companies in the conference. 











1792 Insurance Company of 1918 


NORTH AMERICA 


DED 
oun "292 





PHILADELPHIA 

126th ANNUAL STATEMENT DECEMBER 31, 1917 

Cash Capital ..ccccccccccccccccsccvcccccescscccccooes $ 4,000,000.00 

Reserve for Premiums ...ccccceccceececseeeeeeeceses 10,630,740.40 

Reserve for Losses ..cccccccccesccccccccccccecssccess 4,419,000,00 

" Reserve for Taxes ....ssccccccssessccscscvcescseccess 950,000.00 

— Baserve Sor BARGES ccccccccoscssscccesscesccsecces 160,000.00 

The Oldest American BATHING cccccccccoecccccesscccsccccescvcocsssescoesence 8,317,502.26 
sapemniuatabiienties ON aii scence! $28,477, 242.66 


Surplus to Policyholders, $12,317,502.26 Losses Paid Since Organization, $192,518,273.33 

Fire Insurance, Tornado, Sprinkler, Exp losion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Regis tered Mail. 


\ dealt aetriainiatenats as 














NATIONALUNION 


FIRE INSURANCE Co. 
s OF PitrseuRnc,Pa 





SECEEECeeE 





NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 
so it is with the Fire Insurance Agent. Experience and qualifi- 
cations are the factors in his success. This Company is not 
so particular about having a large Agency force as it is in hav- 
ing a good Agency force. One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 
way of service and facilities. Not now and then but ALL the 
time the NATIONAL UNION will speed up the efficiency of your 
} office, With a known capacity for extending distinctive service 
j which is practical, constant and real the NATIONAL UNION pre- 
4 J sents attractive opportunities to experienced Agents of reliable 
i character. Get your Agency—Now. 


eee Seeceececeecece Ceeee 
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Agents Object to 
Press Exploitation 
(Continued from page 1) 

other public questions whenever a few 

pages of headlines are desired. 

With the National Association the 
point at issue is not whether the news- 
paper is correct or not in chronicling 
the socialistic trend, but merely the 
fact that officers in state associations 
should be warned that they have their 
own machinery which should be used 
instead of the newspaper’s machinery. 

Angles on Government Situation 

In insurance circles the Government 
situation is viewed from numerous 
angles. 

One group of observers believes that 
these sensational articles will have the 
same effect upon Washington as did the 
attack of a life insurance official upon 
Secretary McAdoo. He retorted by say- 
ing if there were insurance propaganda 
he would use a little propaganda of his 
own, and concluded by advocating ex- 
tension of the War Risk Bureau’s scope. 

Another group points to all that the 
fire insurance interests have done for 
the administration, and adds: “What 
good did it do us? Our business is in 
peril; let us fight for it.” 

By far the largest element of under- 
writers believes that it is a very serious 
thing for a small group of men to put 
the insurance business on record so 
positively on such an important ques- 
tion; and that insurance should speak 
through its own spokesmen after all in- 
terests have considered the questions 
involved, at a joint meeting, if neces- 
sary. 

The Program of Cleveland Convention 
Making Good Headway 

To return to the National Association 
of Insurance Agents the convention 
will appeal this year as never before 
to the small town agent. He will not 
only get the latest information about 
governmental questions and the newest 
angle on state insurance, but he will 
be told how his interests are being 
improved in many cities. The Des 
Moines and West Virginia cash pay- 
ment solution of the collection prob- 
lem will be presented to his attention 
by able speakers who have seen how 
it works in practice. 

Here is an advertisement which was 
printed in Des Moines newspapers: 

Announcement to all policyhold- 
ers on and after August Ist: All 
insurance premiums are on cash 
basis. Because of the government 
requirement of companies to pay 
tax on premiums on the 10th of 
each calendar month, the premiums 
on all fire and casualty policies 
after August Ist are due and pay- 
able on or before the 10th day of 
the month following the month in 
which the policies are written.— 
Des Moines Fire and Casualty 
Agents. 

The new method of self-assessment 
of dues on the basis of premium re- 
ceipts, tried out in Wheeling, San An- 
tonio and some other places with suc- 
cess, will be explained. 

Cleary and Dunbar to Speak 

Former Commissioner Dunbar, of 


AUTO COMMISSION TANGLE 
Keen Competition Developed Between 
Fire and Marine Companies For 
This Business 





Automobile commission conditions 
have again become acute. The com- 
petition between the fire and marine 
companies is rapidly bringing this mat- 
ter to a head. The marine companies, 
which were the pioneers in the auto- 
mobile business, are naturally trying 
hard to hold their business, and. nobody 
can blame them. The situation has 
resolved itself into one of buying the 
business and as has often been the 
case in other lines, the fellow who can 
pay the most gets it. 

The fire companies have been grad- 
ually getting the business away from 
the marine companies. In the larger 
marine centers the marine companies 
of course do not feel the pressure as 
much as elsewhere. 

Fire company specials often find it 
necessary to complain to their agents 
that the usual amount of automobile 
insurance is not being received. Some- 
times the reply is that some marine 
company has appointed tthe fire repre- 
sentative a state agent at an increased 
commission. 

The West is particularly worked up 
about this commission question. There 
is considerable talk of resorting to open 
counters, after the New York, Boston 
and Philadelphia practice. 





PRESIDENT BUSWELL BACK 





Returns From Vacation Spent at Algon- 
quin Park, Canada—Manager Mal- 
lalieu on Vacation 





Frederick C. Buswell, president of 
the National Board of Fire Underwrit- 
ers, returned this week from his vaca- 
tion, spent at Algonquin Park, Canada. 
General Manager W. E. Mallalieu, of 
the National Board, is now on his va- 
cation. 


Tennessee, now with the Southeastern 
Underwriters’ Association, will tell how 
he cleaned up Tennessee, protecting 
policyholders against unauthorized com- 
panies, wildcats and assessmentism. 

Commissioner Cleary, of Wisconsin, 
who is president of the National Con- 
vention of Insurance Commissioners, 
will give his angle of Federal and state 
insurance questions. 

On the night before the convention 
there will be a smoker which will be 
attended by about 200 insurance men 
and at which there will be a discussion 
of various questions to bring up at the 
meetings, if necessary or advisable. 
There will be little entertainment, by 
request of the National Association’s 


‘ officers, but the meeting will adjourn } 


one afternoon so that everybody can 
zo out to the yacht club. i! 
Change in Attitude = 
A marked changed in the attitude of 
companies towards the National Asso- 
ciation of Insurance Agents has been 
noted. At the recent meeting of the 
Suffolk County local association in 
New York State several company offi- 
cers present advised all agents to join 
the association. 





EDWARD HEER, Vice-Pres. & Secy. 





THe HUMBOLDT "82 INSURANCE 00. 


Conservative -- Sound -- Progressive 
Statement January 1, 1918 


metitieie ASSE sose.ses.0s | | LIABILITIES 
Seoetie ‘and  tanbeseasastgzer 302,499.50 PC ccasivescetveerscendenvdil $ 300,000.00 
| geen aehypisetpeaaatoae 103,540.90 || Unadjusted Losses .............. 93,290.82 
Cash in Office and Banks....... EE bt ED csninsdctevesccaesndccouse 1,024,694.02 
Interest Due and Accrued...... 16,915.50 || Other Liabilities ...............5 28,500.00 
Agents’ Balances eS ie ae 180,375.54 Net Surplus TRETTTTTTTTiTTrr iri T yy 304,131.20 
Collateral Loans .........ccccsce 32,643.75 | 
Re-insurance Losses Due from 

Other Companies ........ aD. 


$1,750,616.04 | | 
A. H. TRIMBLE, President 


$1,750,616.04 
. W. SCHRATZ, Asst. Secy. 
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of Aetna Insurance Co. 





Aetna Fire Underwriters Agency 


Application For Agencies Invited 

















FOR 65 YEARS — 


THE CONTINENTAL has built its name to 
stand for all that is best in fire insurance. 


FAIR DEALING has won it a leading place 
among agents and the insuring public. 

CONSTRUCTIVE management has assured its 
growth in the past and assures a continuation of 
progress in the future. 


FINANCIAL strength insures stability and 
guards against any conflagration danger. 


onto [FIRE] 


THE CONTINENTAL 
INSURANCE COMPANY 


Cash Capital - - TEN MILLION DOLLARS 
HENRY EVANS, President 


Home Office Managing Branch Offices: 


80 MAIDEN LANE CHICAGO, MONTREAL 
NEW YORK SAN FRANCISCO 


CONTINENTAL COMMANDS CONFIDENCE 























AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 


% 














WADE ROBINSON & CO. , inc. 
MANAGERS 


Merchant Marine House 


New York City 


South William ard Beaver Streets 
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James E. Garabrant 
Dead at Seventy-five 





VALUED NEW JERSEY CITIZEN 





His Firm’s Insurance Business to Be 
Continued By His Son and 
Daughters 





James E. Garabrant, of Newark, New 
Jersey, died last Friday. He was 
seventy-five years old and had been 
in the insurance business there for 
fifty years. By his death the insurance 
business in New Jersey loses a man 
of sterling worth and integrity; a man 
who has been a credit to the business 
always. The following minute of the 
Fire Insurance Society of Newark, 
adopted in 1914, manifests admirably 
the esteem in which he was held. 


James E, Garabrant, a member of this So- 
ciety. has been actively engaged as an un- 
derwriter in the City of Newark for a period 
of more than fifty years. During this time 
Mr. Garabrant has been identified with everv 
organized movement for the elevation of the 
fire insurance business and has given such 
movements his hearty support. He is honored 
in the community and has the respect and 
good will of his business associ:tes. Mr. 
Garabrant is a living demonstration of the 
fact that an honorable man and good citizen 
can. at the same time, be loyal to an organ- 
ization such as this. 

This record is worth much to the Society 
and every one of its members. It would be 
difficult to estimate its value to the Society 
and to the community if each of us would de- 


termine to create a like record for himself. 
T. C. MOFFATT, President. 
F. B. HELLER, Chairman Ex. Com. 


Active in Civil War 


James E. Garabrant was born in New- 
ark, April 1, 1843. When the Civil 
War broke out he enlisted in Company 
D, Thirteenth New Jersey Volunteers. 
Besides accompanying Sherman on his 
march to the sea, he served in the 
battles of Antietam, Bull Run, Gettys- 
burg and Lookout Mountain. His father 
was Mathias Garabrant and he was 
a descendant in direct line from Jasper 
Crane, the first justice of Newark, and 
of Robert Treat. 

The business of James E. Garabrant 
& Co., was established in 1869. From 
1869 to 1892 Mr. Garabrant was asso- 
ciated with his father-in-law, Charles 
Roder, who also had an insurance and 
realty business in Newark. 

For nearly twenty-five years Mr. 
Garabrant took charge of the real es- 
tate interests of the Mutual Life in 
Essex and adjoining counties. From 
1904 to 1906 he was president of the 
Underwriters’ Protective Association of 
Newark, also known as tthe Salvage 
Corps. He also held various offices in 
the Fire Insurance Society, in all of 
which he rendered valuable services 
to his associates. 


Witl Continue Business 
The present business will be con- 
tinued under the same firm name, the 
partnership consisting of Florence E., 
James L. and Bertha L. Garabrant. 
George P. Enke will still be associated 
with the firm. 


The following companies are with 


the agency: Commercial Union, 
Great American (Rochester Depart- 
ment), American Central (Mercan- 


tile Underwriters’ Department), Mer- 
cantile of New York, Mechanics & 
Traders, and the Preferred Accident. 





W. S. NAULTY BETTER 


William S. Naulty, of Newark, N. J., 
is recovering from an attack of 
appendicitis. He has made plans to 
0 away today, Friday, for an extendeg, 
trip. to regain his health. 


The Philadelphia Fire Underwriters 
Association has issued a circular call- 
Ing attention to the heavy loss in 
Spoiled and cancelled ‘policies, and say- 
ing that one out of every five policies 
is returned not taken. = 


Calls Reciprocal 
Insurance Uncertain 





NEW PAMPHLET ON SUBJECT 





Sergeant vs. Goldsmith Dry Goods 
Company Cited to Prove Personal 
Liability Theory 





In a pamphlet on “Reciprocal Insur- 
ance; Its Legal Status,” T. H. Mc- 
Gregor, formerly chairman of the Texas 
Industrial Accident Board, says that 
this character of insurance is neces- 
sarily fraught with uncertainty and 
hazard to those who insure their own 
property and among themselves, and 
is dangerous to those who undertake 
to deal with the rights of third parties 
by means of such insurance. 


Sergeant vs. Goldsmith Dry Goods Co. 


Mr. McGregor cites the case of Ser- 
geant vs. Goldsmith Dry Goods Co., 
159 S.W., 1036, to show that the re- 
ciprocal concerns cannot, through their 
powers of attorney, place any limit on 
the liability of their subscribers as 
affecting third parties. Interpreting 
this decision he says: 

Under this decision the subscribers 
are partners and each member of the 
partnership is personally liable for the 
full amount of the loss sustained. It 
is fundamental that an agent who is 
clothed with apparent authority, acting 
within the scope of his agency, can 
hind his principal, notwithstanding any 
limitation that might be put upon him 
by instructions, insofar as he deals 
with third parties. If, therefore, a 
member of one of these associations 
should sustain a loss to his employes, 
the third parties, and the association 
should be insolvent, such employes 
could sue any solvent member of the 
association on the theory of partner- 
ship and recover judgment on the full 
amount of injury sustained. Thus in 
such case a man’s insurance, instead 
of being an asset, becomes a liability. 
There is no language which can phrase 
a limitation of liability in these powers 
of attorney or policies against third 
parties. If the association fails every 
member of it is personally liable for 
all debts incurred to third parties with- 
in the apparent scope of the associa- 
tion. This, it occurs to me, is the most 
dangerous feature of reciprocal insur- 
ance. The system to reciprocal insur- 
ance is fraught with much danger in 
dealing with workmen’s compensation 
or liability insurance because there is 
no certainty of the survival of such 
association, nor is there such super- 
vision or deposit as will insure the 
payment of long deferred claims. Un- 
der this theory of insurance it is en- 
tirely possible for a solvent concern, 
ty becoming a member of this _associa- 
tion, to go broke, as it becomes an 
insurer as well as being insuréd>-. 














FRED. 8. JAMES 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 
Cash Capital .......... setkeecaes - -$1,250,000.00 
Dee TO ne cn deka eretesecn ....$2,384,971.20 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 

















S. C. BISHOP CO. 


R ted at 
00 Wan so as, Naw tuum 


Phone, 447 John —— 588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 
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Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 

NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 

901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


“‘The Best there is in Insurance Service’’ 





























Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 
68 William St., New York 





Excepitonal Facilities for Writing 
Business Throughout the United State 
































GEO. W. BLOSSOM WM. A. BLODGETT 


FRED S. JAMES & CO. 


United States Managers 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


123 WILLIAM STREET 


Cc. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


x ? 
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New York Marine Underwriters 
Called Upon Heavily for Both Marine 


and War Losses on Two Risks 


In the issue of The Eastern Under- Nova Scotia vessels which was built 
writer of August 3 we pointed out to and launched this year, upon her trip 
marine underwriters the danger from from Montreal to South Africa, has just 
submarines operating off our Coast, been reported stranded upon Sable 
and looked forward to the possibility Island, vessel and cargo a total loss. 
that in the near future they would be It is to be regretted that a fine type 
called upon to pay some heavy losses. of vessel, which could have been em- 

On Tuesday night the steamer “Fred- ployed at a less hazardous trade, under- 
erick R. Kellogg,” owned by one took such a perilous voyage at this 
of the subsidiaries of the Standard season of the year. 

Oil Company, is reported torpedoed A marine underwriter of twenty 
right at our own gateway, which en- years’ experience would have hesitated 
tails a very serious and heavy loss upon ty take a line upon a vessel of this 
New York underwriters. This vessel type on the voyage mentioned two 
was valued at about $1,500,000 and was decades ago, as it is very improbable 
largely placed in this market upon @ j)at a schooner sailing out of the Gulf 
three months’ basis at the lowest pOS- of gt. Lawrence, encountering the 
sible rate at which this business Was foggy weather, which she was bound 
ever written. to meet during the month of August, 

Under ordinary circumstances when ¢oyjld have successfully avoided the 
underwriters are called upon to pay 4 gtrong currents which have been known 
war loss and they receive a fair rate j, carry steamers out of their course 
of premium for the risk assumed they and deposit them on the island on 
do not feel very badly when they sus- yhich this vessel was wrecked, and 
tain a loss of this kind, but in this ypjen has frequently been referred to 
particular case the risk was written 4. “the marine graveyard.” This ves- 
at such a low rate that war risk under- go} was valued, hull and freight in- 
writers will now wonder how they ever terest, at about $350,000, her cargo at 
came to assume a liability of this kind jot Jess than $500,000, and it was 
for such a premium. placed principally in the New York 

The new Nova Scotia schooner “M. market. 

C. Connelly,” one of the finest types of ORSERVER. 








SUBROGATION CASE SETTLED right of recovery of the plaintiff for 
sna such loss or expense against the per- 
Owner Does Not Assign Right of Action OMS who caused or contributed to said 
: loss. The rights of subrogation there- 
For Damages—Can Sue in Own fore, as set forth in said release, are 
Name limited to the amount of the payment 
—_——— of $200. Said release is here construed 
Where an automobile is damaged and ®S merely subrogating the insurance 
company for recovery of the limited 
: sum so expended by it. and not as a 
burses the owner for the loss suffered, transfer of the plaintiff's right of ac- 
the owner, who subrogates an insur- tion for the damages suffered. 
ance company to his rights against the The Supreme Court in reversing a 
responsible for damage to the verdict for the defendant in the lower 
court held that the release simply de- 
noted that the plaintiff had given over 
not’ by such subrogation agreement, his rights to the amount of money paid 
assign his right of action for damages, hy the insurance company and might 
and can sue therefore in his own name maintain a suit in his own name and 
according to a recent decision in Wyker the matter of the distribution of the 
os ‘ ‘ , proceeds was one concerning only the 
vs. Texas Company, decided by the (| nor of the automobile and the in- 
Supreme Court of Alabama. surance company with which the wrong- 
The accident resulted from a collision oer is not concerned. 
of the insured’s automobile with a team 
of the defendant company. The dam- COASTWISE MARINE RATES 
age was claimed to be $500. The col- 
lision, it is alleged, was caused by the 
negligent conduct of the agent or ser- 
vant of the defendant, acting within 
the line and scope of his employment, 
in and about the management, charge, 
or control of said team of mules. 


an insurance company partially reim- 


party 
amount of such reimbursement, does 





The continued sinking of boats off 
the coast of the United States by Ger- 
man U-boats brought about an increase 
in rates for coastwise shipping. Rates 
which have been % to 34 are now 
quoted at 34 to 1 per cent. and still! 





going up. 
Upon cross-examination, over the 
plaintiff's objection, defendant intro- 
duced a release executed by the plain- LARGER MARINE LIABILITY 
tiff to the insurance company, releasing Because of the heavy war risk losses 


and discharging said company from all gome of the companies have been as- 
liability under the policy of insurance suming larger liability on the strictly 
on said car, for the damages which marine end. They have sought to cover 
occurred on this occasion. This release the loss in war risk by additional 
was in consideration of the sum of volume of premium in marine. It is 
$°00. and further stipulated that the presumed that there will be the usual 
insusance company was subrogated to ryn of marine losses, so the piper will 
the amount of such payment to the have to be paid, anyway. 
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have a department for writing FIRE insurance only on vessel prop- 
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Marine Insurance 
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Preparing to Revise 
Blanket Bank Bonds 


EXPERIENCE NOT SATISFACTORY 


Disorganized Condition of Office Staffs 
and Outside Help Held 
Responsible 


Blanket bonds for banks have not 
lately been as profitable as they used 
to be and this subject is receiving the 
consideration of surety men, with the 
view to making this line more attract- 
ive from a company standpoint. 

The writing of these bonds started 
in this country when Lloyds introduced 
the system several years ago. The 
Lloyds cover was much broader than 
anything the American companies were 
then willing to issue. It covered prac- 
tically everything. Loss of securities 
was covered against mysterious dis- 
appearance, robbery, holdup, in fact 
everything. One per cent. was the rate 
charged. Then the domestic companies 
offered a similar blanket bond, not so 
broad as Lloyds, but still an exceed- 
ingly liberal contract. The present 
minimum rate is $625 for a bond cover- 
ing up to 25 employes for $25,000 each. 
This amounts to a rate of $1 a thou- 
sand. 

Shows Up Poorly 

Of late there have been several heavy 
losses under these bonds and the im- 
pression is growing that the disorgan- 
ized conditions of office staffs and the 
necessity for hurriedly calling in extra 
or outside help to tide over an emer- 
gency, has something to do with the 
losses. At any rate the business is 
showing up poorly and it is felt that 
this is not a time when a bad under- 
writing situation should be unneces- 
sarily allowed to continue. Therefore, 
a change in the manner of writing 
these blanket bonds may be looked 
for. 


NEW JERSEY RATING PLAN 


How It Differs From That In New York 
—Commissioner Approves For Six 
Months 


The experience rating plan as adopted 
in New Jersey differs from that adopted 
in New York state in the following 
particulars: 

The plan includes definite rules for 
valuing outstanding losses including a 
table to be applied to open temporary 
cases and permanent total disability 
cases. The object of this is to promote 
uniformity so that the risks will not 
differ materially regardless of which 
company reports the experience. 

In order to avoid excessive increase 
in rate because of the occurrences of 
one serious accident on a small risk, 
the plan provides that in determining 
the adjusted rate the maximum effect 
of any one injury shall be 20 per cent. 
of the manual or schedule rate. 

The insurance commissioner’s ap- 
proval is for the six months ending 
December 31, 1917 with the idea that 
if the plan works satisfactorily such 
approval will be extended for a further 
period as such changes, if any, are 
made in the plan if experience indicates 
to be necessary. 

The plan contemplates issuing ad- 
justed rates before renewal as soon as 
it is physically possible to do this. For 
some months it will be necessary to 
compute rates after the policy has been 
issued. 





Thomas H. Darling, of the Great 
Eastern Casualty, is touring New Eng- 
land and the Adirondacks. 





Portent of Reduced 
Pennsylvania Rates 


BOARD’S CIRCULAR CONSIDERED 


Other Unfavorable Factors in Key- 
stone Situation Which Would 
Curtail Income 
It is with a good deal of assurance 
that the Pennsylvania Compensation 
Rating & Inspection Board says that 
experience in that state does not war- 
rant a 44 per cent. expense loading. 
Neither does the loss experience war- 
rant the increase in rates made in 1917, 
says the Board. This is the conclusion 
the Board comes to after tabulating 
the experience as shown by Sched- 

ule W. 

Compensation experience in Penn- 
sylvania is only two years old, to be- 
gin with. There was no experience 
rating there until recently. They are 
going to try it for one year. The 
Board is asking for the experience on 
all risks carrying $1,000 or more pre- 
mium. It is proposed to make experi- 
ence rating retroactive, which would 
result in the companies having to make 
refunds. There is a strong tendency 
ir. Pennsylvania to demand credits for 
safety and welfare work, these credits 
amounting to ten per cent. 


Other Refunds 

Even if it were feasible to reduce 
the Manual rates by a certain per- 
centage, it would be pretty hard on the 
companies to have to make refunds on 
account of retroactive experience and 
to grant credits for welfare and safety 
work. 

The Board’s circular of July 26 leaves 
in mind a doubt as to whether the 
Board intends to demand some reduc- 
tion in rates. 

Schedule W is generally regarded 
as furnishing a quite loose method of 
establishing experience. There is much 
that has to be estimated in making 
up that document, so that in the end 
the figures obtained lack conclusive- 
ness. 


BOND ON COMPLETED JOB 

A New York company writing surety 
bonds was applied to for a construction 
bond on a warehouse built for tne 
Government. When the bond was ap- 
plied for the applicant dropped the re- 
mark that giving of the bond was 
merely a matter of form; that the 
building had been completed and that 
really there was no liability. 

This didn’t look just right to the 
company and the case was _ investi- 
gated. It turned out that the building 
was ready to turn over to the Govern- 
ment and all payments had been made 
except the final. This final payment 
was being held up by the Government 
simply because, in going through the 
papers in the case, it was discovered 
that the contractor had failed to file 
the usual bond. However, the bond 
was written and thereby all formalities 
complied with. 


" 





rates. 


Policy. 
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To Broaden Duties 
of Commissions 


EXTENSION OF COMPENSATION 
What State Officials Expect to Discuss 
at Their Convention in 
October 


When the various state industrial 
commissioners meet in Madison, Wis 
consin, next October, it is their in- 
tention to take up accident prevention 
in earnest. As one commissioner has 
put it, “We are going to hammer on 
prevention until all the commissions 
get so tired of it that they really will 
try to prevent accidents.” Medical 
care will also receive more attention. 
There is an element in the organiza- 
tion which fears that if the com 
missions continue their present meth- 
ods, they will fall more and more un- 
der the influence of doctors, lawyers, 
and the insurance companies. The 
advocates of compulsory health insur 
ance fear that the compensation lawe 
are becoming on a par with the old 
liability laws. They believe that they 
have a great fight on to preserve the 
compensation laws from the machina 
tions of the lawyers, the doctors and 
the casualty companies, As to med 
ical care, they have come to the con 
clusion that it is much more costly 
and much more important than the 
mere doling out of compensation, 
which “becomes more and more like 
almsgiving.” 

Medical Treatment 

At the coming meeting more will be 
heard of the duty of compensation 
commissions to do everything possible 
to prevent the occurrence of accidents. 
The next duty is deemed to be giving 
the most complete medical, surgical 
and hospital treatment, so that the in- 
jured worker may be restored as com- 
pletely and as quickly as possible as a 
useful member of industrial life. An- 
other duty which would be delegated 
to the compensation commission is 
putting the injured man back into the 
industry through a proper public em- 
ployment system. So there is a con- 
stant tendency to enlarge the machine 

to roll up the snowball, as it were. 

Dr. Royal Meeker, head of the Bu- 
reau of Labor Statistics in Washing- 
ton, who talks volubly on these sub- 
jects and, by the way, seldom has a 
kind or encouraging word to say for 
the insurance business, is now attack- 
ing the accomplishments of the state 
industrial commissions. He wishes to 
know what the accident commissions 
and the workmen’s compensation com- 
missions have actually accomplished. 
He says they have regarded them 
selves as agents for handing out com- 
pensation which becomes more and 
more like the doling out of alms. He 
says further, that the commissions 
have universally accepted their job as 
being wholly prolonged in the admin- 
istrative activities necessary to deter- 
mining what is the minimum price that 
the injured worker will sell his lost 
thumb or lost hand for, 

Re-training Workers 

The tendency now seems to be extol 
the Massachusetts system under which 
it is claimed that the state takes an 


Something New 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


intelligent interest in giving something 
that might be called adequate medical 
surgical and hospital treatment. To 
further illustrate Dr. Meeker’s views 
those which he gives to state com- 
missions when addressing them—the 
following of his is quoted: 


Massachusetts law is what I might call a 
perpetual law—the worker comes under the 
jurisdiction of the law so long as he lives. 
unless a lump sum settlement has been made, 
unless the purchase price of the limb is agreed 
upon, and the purchase price paid, then the 
man can go and lose himself and be a charge 
upon the community. The Massachusetts law 
pays compensation based upon the difference 
between the wages actually earned by the 





worker under the accident and the wages he 
earned at the time of the accident, so it goes 
on in perpetuity, unless his earning increases, 
in which case he automatically goes off the 
compensation list—he ceases to receive com 
pensation for a time, but just as soon as he 
drops back below his earning power before 
the accident, he automatically is restored, so 
they automatically have to keep tab ou him, 
but more than fifty per cent. of cases were 
lump sum, in order to get rid of them, so they 
would not be bothered with them any more, 
other less than fifty per cent. almost 
ling is known as to what has actually hap 
pened to them. There has been no re-training. 
whatsoeve either by the insurance company 
irrving the insurance burden of employera, 
| the original employer, or any other em 
ployer. or by the Industrial Accident Commi: 
m of the State, in other words, the Commis 
m has absolutely flunked its job of retraining 
the jured man It has done a little to give 
him the necessary medical, surgical and hospital 
treatment, but it has done nothing to retrain 
him and nothing to replace him in industry 
the most important jobs for the commissions 
they have not done 


QUESTION OF DISABILITY 
Business Manager Insured Under Acci- 
dent Policy Went to Office But 
Could Not Work 





An insured, a manager of a depart- 
ment of a wholesale plumbing and heat- 
ing concern who visited his office and 
gave such advice as he could and per- 
formed certain clerical work to which 
he had not been accustomed was wholly 
disabled and prevented from perform- 
ing any and every kind of duty per- 
taining to his occupation according to 
a decision lately filed in the Supreme 
Court of Missouri in the case of Bel- 
lows vs. Travelers Insurance Company 

Beaten on September 21, 1912, by foot 
ads who robbed him he suffered severe 
bodily injuries on his back over his 
kidneys. He was confined about a 
month, after which he went to his office 
occasionally. About January 4 he be- 
came worse and continued to decline 
until June 29, 1913 when he died of 
nephritis or inflammation of the kid- 
neys. 

The compensation of the insured was 
lerived exclusively from the profits of 
his partnership business in the firm 
le had entire charge of his depart- 
ient. His duty included figuring, esti- 
mating, and everything pertaining to it 

The Supreme Court in discussing the 
disability of the insured said that the 
evidence tended clearly to support the 
conclusion of Mr. Kellogg, the presi- 
dent of the company, that the insured 
was mentally wholly and continuously 
disabled from performing any and every 
kind of duty pertaining to his occupa- 
tion except the formal action of open- 
ing an envelope and doing such duties 
as a detail clerk would do and that 
these were not a part of his occupation. 

The court therefore held the contract 
to mean, not that the assured was 
rendered absolutely and literally unable 
to perform any part of his occupation, 
but that he was disabled from perform 

g substantially the occupation stated 
in the policy. 


NEW JERSEY RATES UP 


Plate Glass Tariffs Up 33 1-3 to 50 
Per Cent.—Jersey City and 
Hoboken Zoned 


Higher plate glass rates will go into 
effect in New Jersey, October 1. The 
advances range from 33 1-3 to 50 per 
cent., scattered throughout the state. 
W. F. Moore, the rating expert, has 
finished zoning Jersey City and Hobo 
ken. 
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E. L. Hearn in Charge of K. of C. 
Insurance 
Edward L. Hearn, former president 
of the Casualty Company of America, 
is in direct charge of insurance mat 
ters for the Knights of Columbus 
* + * 


Didn’t Carry Insurance 

“The Dangers of  Self-Insurance” 
night well be the caption over the 
story of how E. A. Janssen,a San Fran 
cisco contractor, is endeavoring to pre 
vent the sale of his property to satisfy 
an award of compensation which the 
California Industrial Accident Commis 
sion has rendered William H. Thaxter, 
an injured employe, says the “Under 
writers’ Report.” The commission 
awarded Thaxter $1,268 for his injuries, 
but Janssen claims the commission 
acted without authority and refused to 
pay the award. The next step on Thax 
ter’s part was to levy on his former 
employer's property, and Sheriff Thomas 
Finn of San Francisco was preparing 
to sell sufficient of the Janssen estate 
to satisfy the award when the con 
tractor brought suit to enjoin the offi 
cial from taking any action against 
him, still claiming that the compensa- 
tion award is without merit. The case 
forms an excellent illustration of the 
dangers of self-insurance, for had Jans 
sen insured his risk with a_ private 
company instead of carrying the hazard 
himself, it would have been up to the 
company to defend the claim if the 
latter was without justification, and the 
contractor would not be facing the prob 
ability of losing certain of his property 


* * * 


Proves Limits Too Low 

To illustrate the oft-repeated argu- 
ment that $5,000-$10,000 limits for auto 
mobile liability insurance are no longer 
safe, the Aetna has issued a good can- 
vassing circular reproducing a number 
ff newspaper clippings telling of big 
verdicts. These clippings set forth how 
a widow recovered $20,000 for the 
death of her husband; an actress was 
awarded $8,000 for personal injuries; 
a journalist received $40,000 for injuries 
sustained in an accident in New York: 
another actress who was run down by 
a manufacturer’s car was awarded 
$25,000 Several other cases are cited 
to prove the inadequacy of the present 
‘jmits. 

* + * 
Road Contractors’ Bonds 

Until the effects of the war upon 
construction work had become evident, 
road construction bond experience had 
been good. There had been some pre- 
judice against this class of work but 
it was rapidly being dissipated under 
the favorable experience. When thi 
became known there was a general 
turn about, one company in particular 
making a special effort to get a large 
volume of this business through its 
own agencies and some was also taken 
by reinsurance. 

A large company acquired an agency 
which has a’ strong pull with Tam 
many and with upstate politicians and 
this connection brought in a larg: 
amount of road bond business 

Then the war came, bpinging the 
conditions with which every surety 
man is familiar, the bond business be- 
gan to take on a different appearance. 
It is now a serious problem and the 
contractors and the surety companies 








are trying to work out their salvation, 
or have it worked out for them by 


taking advantage of certain special 
legislation which has been passed in 
the general interest of road contract 
ors, 

The hope of getting the contractors 
to complete much of their work has 
been so discouraging that one com 
pany went so far as to organize a con 
truction company for the special pur- 
pose of carrying out work on a large 
number of contracts still uncompleted. 
As one office is believed to have $1, 
000,000 at stake in the adjustment of 
this road bond tangle, some idea is 
couveyed of the extent to which the 
surety business as a whole is interested. 


* * * 


Growth of Mutuals 


One of the difficulties which con 
ont the writing of compensation lines 
3 the rapid growth in premium income 
of various mutuals doing this business. 
One of the contentions now being made 
against the present system of rating 
is that it lacks the flexibility nece 
sary to enable 
quately protect themselves against this 
competition. The entire subject of rat 
ing is being investigated by a com 
initiee of the Bureau, seeking a solu 
tion of this problem 


tock companies to ade 


* ok + 
Suit Over Classification 


Under an insurance agent’s bond 
covering fraud and dishonesty an un 
usual claim has been made upon the 
surety. This agent operated in a small 
farming community and was in posi 
tion to know fully the habits ard oe 
cupations of those he insured. One of 
his policyholders was a sort of odd 
jobber, whe chopped wood in the win 
ter, worked about’a mill in the sum- 
mer, farmed a little and took in a few 
boarders The agent classified him as 
a hotel keeper. 


In course of time the assured was 
killed by a tree which fell upon him 
while he was getting out fire wood. 
The company refused to pay on the 
ground that there was misrepresenta 


tion in the application. A controversy 
ensued after which the accident com 
pany had to pay. It then sought to 


recover from the surety company un 
der its bond, claiming that the accident 
company’s less was chargeable to the 
fraud and dishonesty of the agent, 
whom it was evident had wilfully mis- 
represented the facts in the applica 
tion after he had every opportunity to 
know the true conditions, being well 
acquainted with the assured and _liv- 
ing near him. 


The surety company admits that this 
is a new one on it and says that pos- 
ibly, under the terms of the bond, it 


is liable. 





~—# Sunstroke Held 


To Be Accidental 
DECISION BY OKLAHOMA COURT 


Placed in Same Catagory With Freez- 
ing and Hydrophobia—Construc- 
tion by Experts 


Sunstroke has been held a liability 
under an accident policy in Oklahoma 
by a recent decision of the Supreme 
Court in the case of Clark vs. Conti- 
nental Casualty. Evidence at the trial 
tended to show that the insured was 
a healthy person and that on July 19, 
1914, in company with George Killings- 
worth, he drove to the country, a dis- 
tance of about six miles, on a very 
dry, warm day and over dusty roads, 
und on the completion of the journey, 
or about the time of returning home, 
he suffered a sunstroke from which he 
died a few days later. The question 
at issue was whether or not sunstroke 
was covered under the policy. Para- 
graph 4 of the policy was as follows: 

“If sunstroke, freezing or hydropho- 
bia, due in either case to external, 
violent, and accidental neans, shall re- 
sult. independently of all other causes, 
in the death of the insured within 
ninety days from date of exposure or 
infection, the company will pay said 
principal sum as indemnity for loss of 
life.” 

Considered Together 

In its consideration of the case, the 

Court said that sunstroke, freezing and 


Not to be Inspected 
A New York office recently lost an 
elevator Liability risk the premium on 
which is about $4,000 The business 
was lost to a New York company and 
the reason assigned is that an agree 
ment was made to waive all inspec- 
tions The risk is a large mercantile 
establishment comprising several build- 
ings 
co co oe 
Plate Glass Men Glum 
Plate glass underwriters are not at 
all cheerful in spite of the numerous 
being made in rates. Gen- 
erally speaking the loss ratio for the 
vear so far has shown between fifty and 
ixty per cent. Some company experi- 
ence is worse Cost of replacement 
ems to mount faster than the higher 
rites care for the increases 
* * * 
Accident Men Helping 
Commercial accident companies ap- 
pear to be co-operating quite generally 
with the monthly premium people in 
support of the Federation. There is aa 
impression in some quarters that the 
commercial men are not helping the 
dollar-a-month fellows as much as they 
might, but there is little to substantiate 
this assertion. One large company in 
New York has persistently held back. It 
may be that the dollar men are in the 
front trenches in this fight against so- 
cialistic insurance schemes; in fact 
that’s just where they are. Even so, 
the commercial men have no reason t9 
feol that they are out of range of the 
big guns which are hammering all the 
time The social insurance advocates 
have a large and increasingly complete 
organizatics which is planning. still 
greater activitics If the dollar men 
shou'd lose out the commercial _men 
would find their battle all the harder 
and less successful, 


increase 
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hydrophobia were treated in the same 
paragraph of the contract which pro- 
vided that when either were suffered 
due to external, violent and accidental 
means, the company would pay. When 
considered together and in the light of 
their connection with each other the 
Supreme Court said it seemed that the 
same conditions surrounding either of 
the injuries in the clause referred to 
fixing liability on the company should 
be the same. “It is easy,” said the 
Court, “to understand that hydrophobia, 
which is due generally to a bite of an 
animal would be suffered by accidental 
means unless the insured should in- 
tentionally subject himself to the bite 
of an animal suffering from hydropho- 
bia, and it was equally clear that freez- 
ing would be considered to be due to 
accidental means should tthe insured 
suffer death by freezing in any manner 
save and except when he _ subjected 
himself to a condition of the weather 
or climate which would necessarily 
convey to a man of ordinary intelli- 
gence death by such action.” 


Considered Accidental 


Accidental means as used in the 
policy, the Court said, denoted acci- 
dental cause and that if the sunstroke 
was suffered while the insured was en- 
gaged in his usual avocation or going 
about his affairs in an ordinary manner 
as any other person might have been 
under like circumstances, and did not 
intentionally and voluntarily subject 
himself to an intense heat calculated 
to produce sunstroke with the knowl- 
edge that it would probably occur, then 
the sunstroke was suffered from acci- 
dental means or accidental cause. The 
Court held that while decisions: gener- 
ally held that sunstroke was a disease, 
it was not regarded as a disease in 
the popular mind and the common 
understanding of the insuring public 
was that it was a kind of violent per- 
sonal injury, from the very idea of 
sudden and external force carried by 
the word. If classed by medical an- 
thorities as technically a disease, to 
none but an expert mind would the 
provisions of this policy have carried 
this significance. Particularly was this 
true, said the Court, when read in 
connection with the other two pro- 
visions, freezing and hydrophobia, pro- 
vided for in the same clause of the 
contract. 

Treated All Alike 


The Court insisted upon considering 
sunstroke in connection with freezing 
and hydrophobia as stipulated in the 
policy, and in view of the mechanical 
construction of Paragraph 4 of the 
policy in placing sunstroke, freezing 
and hydrophobia in the same paragraph 
and providing that in case of death 
caused by either, due to external, vio- 
lent and accidental means, the company 
would pay. If the insured lost his life 
by freezing, the liability of the com- 
pany would have been fixed, and if he 
had lost his life by hydrophobia, it 
would have to pay. Then why not, 
when death resulted from sunstroke? 
Was not the sunstroke suffered un- 
designedly and unexpectedly. To place 
any other construction upon this fea- 
ture of the liability assumed by the 
company would practically read it out 
of the contract and the Court, there- 
fore, held that inasmuch as the evi- 
dence tended to show that the insured 
on the day in question was going about 
his affairs in an ordinary manner, was 
engaged in no unusual or unnecessary 
exposure, the sunstroke was without 
his expectation, was undesigned by him 
and was an unusual happening, and 
the Court, accordingly, held that the 
company was liable for the full amount 
of the policy. 


DEATH OF E. A. LEONARD 


The death of E. A. Leonard, vice- 
president and treasurer of the Standard 
Accident, is a distinct loss to the cas- 
ualty insurance business. 
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CASUALTY AND SURETY POINTERS 


Vice-President Wal- 

Dream Imposed ter G. Cowles, of 

Upon An the Travelers, re- 
Experiment cently received an 
inquiry from the 
manager of a large corporation who 
had been offered compensation insur- 
ance in the New York State Fund. Fol- 
lowing is a portion of Mr. Cowles’ letter 
in reply: 

There is a difference in price be- 
tween stock insurance which insures 
and state insurance which does not in- 
sure,- except occasionally, and there 
ought to be a difference in price. In 
noting your comparative figures be- 
tween our rate and the State Fund rate 
I am surprised that the difference is 
not much greater. I really think it 
ought to be. 

Getting away from theories and down 
to brass tatks, the situation is just this. 
Stock companies do business in a large 
number of states. This results in dis- 
tribution, and the wider the distribu- 
tion, the more certain becomes the con- 
tinued solvency of the company, and its 
ability to meet the most trying condi- 
tions whatever they may be. The ex- 
perience of centuries has demonstrated 
that the essential feature of insurance 
is distribution. This is peculiarly true 
of compensation insurance because the 
insurance company exposes an unlim- 
ited amount of obligation. Without 
distribution most extensive in its char- 
acter and not limited to a _ particular 
state, solvency cannot be assured and 
the ability of the organization to meet 
an unusual condition cannot be demon- 
strated. 

To obtain this distribution we em 
ploy an agency force. You help to pay 
for the maintenance of that agency 
force, which is of unquestionable bene- 
fit to you. It costs something to carry 
the business of an insurance company 
tou the uttermost corners of this great 
country of ours, but we do it. No other 
way has been found, except by means 
of agency force. Other ways have been 
tried and have been found inefficient. 
If we must maintain an agency force 
to secure wide distribution, thereby se- 
curing for you as a customer absolute 
solvency and an absolute ability to 
mee‘ the most trving conditions result- 
ing in the most expensive losses, then 
as a natural consequence you must pay 


for this. We ask you to pay for this 
because it adds to the value of the 
product which you are buying When 


you pay for it, you naturally pay more 
than you would pay to an organization 
which does not distribute, which has 
no agency organization, which  fur- 
nishes you no local assistance, which is 
indifferent about the particular affairs 
in which you are interested and which 
in all respects fails in service, in in- 
dividual interest and everything which 
Foes to make the association between 
the policyholder and the company close 
in a matter so serious as an unlimited 
compensation undertaking. 

Compensation is an experiment, state 
insurance is a dream. It is not eco- 
nomically wise to impose a dream upon 
an experiment 


Stock insurance is an absolutely 
proven, reliable means for the distribu 
tion of losses, however great the 
amount 
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From an article by 

How Confidence (Clyde E. Smith of 

Helps One the Massachuseits 

Build’ 3onding the follow- 

= ing lines regarding 
onfidence have been taken: 

“The essential prerequisite of a suc- 
cessful insurance agent is absolute and 
unqualified confidence—in his company, 
Its policies and himself. He then can 
g0 forth among his friends soliciting 
their business with the consciousness 
of doing them a good turn while at 
the same time making a success of his 
business. Your intimate friends will 





give you the severest 
mislead them. Therefore, deception 
must not be_ practiced and your in- 
terest must continue during the life of 
the policy—-and after; then your pol- 
icyholders will be pleased to pass the 
“good word” along, making a contin- 
uous string of prospects. 

“An agent should have confidence in 
himself and his ability to do business 
in whatever field he is located. Enter 
the fight for business as though you 
were in the best territory on earth, as 
every accident and health agent who 
preceded you will have planted and 
cultivated the field of prospects for 
vour harvesting, 

“Half-heartedness is a 
a forerunner of failure. 
is worth doing at all is worth doing 
well. When a man or woman takes 
up the insurance business it must be 
with the sole idea of making it a suc- 
cess, and he must not be discouraged 
by failure to land all of his early pros- 
pects. ‘Stick-to-it-iveness’ is the thing 
that counts and as you persevere from 
day to day prospects that at first you 
thought hard to land, will be the very 
ones you write most easily. 

“First decide just what YOU would 
appreciate most in an accident and 
health policy, then canvass others along 
those lines. With experience and 
study you will develop good selling 
arguments.” 


knocks if you 


liability and 
Anything that 
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Showing that the 


Price Not mistakes common 
Controlling Factor to salesmen _ in 
in Sale other lines are 


also common 
among insurance salesmen, “The Stand 
ard Bulletin” draws attention again to 
the mistake of letting price be the 
biggest consideration in the sale. Th» 
salesman is only a partial success who 
cannot talk quality along with price 
and the one who always sells the cheap- 
est article is only a short step from 
failure as a salesman. 

In our business quality depends upon 
the extent and comprchensiveness of 
the coverage hence leaving out the 
question of the company’s standing and 
dependability, for it purposes to give 
absolutely dependable protection under 
all of its policies, quality consits of 
the scope and liberality of the policy, 

Under its various forms of monthly 
premium policies a given amount of 
indemnity costs in proportion to the 
greater or less degrees of coverage for 
which the indemnity is payable. The 
field man who is able to write busi- 
ness only on the proposition of the 
largest amount of monthly indemnity 
which a certain premium will give is 
only partially efficient because such a 
proposition will not always fill the re- 
quirements of the buyer and give gat- 
isfaction. The person buying protec 
tion is very often more interested in 
a broader and more liberal coverage 


for his indemnity and is willing and 
able to pay the higher price. Many 
times the higher priced policy would 


give satisfaction and “stick” while the 

cheaper form, even with a larger in 

demnity, is dropped. 
. 


. . 
J. P. McMahon, writ- 
$4 400 Paid ing for his Company, 
For Nervous the Maryland Agssur- 


Prostration ance, draws attention 
to the increasing num- 
ber of cases of nervous prostration, 


sometimes called nervous _ tension. 
Since the war began the increase in 
the number of these cases has been 
noticed by many persons, among their 
acquaintances Nervous tension is a 
disorder which, if unchecked. develops 
into nervous prostration. This, says 
Mr. McMahon, is a form of disability 
which not many men, either agents 
or prospects, would be apt to think of 
when considering disability insurance. 

















W E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


BE. P. AMERINE, Secretary 











HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED i874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonze G. Breeks, Ass’t See. 











HEAD OFFICE 


CHICAGO 
| F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


| London Guarantee & Accident Co., Ltd. 


| OF LONDON, ENGLAND ! 








F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 
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ACCIDENT 
INSLPANCE 
CHICAGO ‘ 





ORGANIZED 1886 


Norty AMERICAN AccipenT INSURANCE 
“ERS. THE ROOKERY 


CHICAGO 


AGENCY OPENINGS IN 
44 STATES 














FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in thie 

to eat lobsters 


NOW IN SEASON 


Insurance District 











Whole cold lobster 
W 
Yet it is sometimes an exceedingly 
grave matte \ policvholder of the 


Maryland, a prominent physician in 
Milwaukee, has just come through an 
experience of nervous prostration which 
disabled him totally for thirty-six 
weeks, then partially for sixteen weeks, 
and if it had not been for his policy he 
would have had a very bad year in 
deed. The company paid his claim of 
$4,400. 


Agencies Consolidated 


The Cleveland monthly payment agen- 
cies of the Massachusetts Bonding have 
been consolidated under the manage 
ment of F. E. Cosgrove. After a long 
period of service, which has been most 
satisfactory, B. L. Devine has resigned 
with the intention of moving to Cali 
fornia. 


Service Contracts 


of of 
Quality Superiority 
to to 
Policy Holders Representatives 
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GN 4 
THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern Dept. 
Palace Bldg. 
Minneapolis 











In spite of the extra work attending 
the organization of the Maryland As- 
urance Corporation, the accident and 
health income of the Maryland Casualty 
shows a substantial increase during 
half of the present year 
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20 THE EASTERN 


UNDERWRITER 


August 16, 1918 











CO-OPERATION No. 13 | 


Our effective plans of | 
co-operation with new 
representatives (1) attract | 
the best type of men to 
the business and (2) enable 
them to secure a substan- 
tial production during 
their training period. 














A group of thirty new ' 
representatives who ‘con- . 
tracted with us in 1916 
or early in 1917 reported | 
$111,671.06 in new pre- | 


miums during 1917. | 


of Hartford, Conn. 


Phoenix Mutual Life Insurance Compeny | 


JOHN M. HOLCOMBE, President 





























American Central Life 


Insurance Company 








INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 





New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years ending December 31, 1917, the New York Life 


GS... dcicsicawantiomkuw enw $667,884,000 
I is ciswitaccewseusesesiaanaee 382,875,000 
Increased its Resources..........ccccccescees 215,272,000 
Increased its Insurance in Force.............. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. 
EIT OE ORE PEE EE TTT $27,325,000 
In Amount Paid Policy-holders............... 25,337,000 
& < — "Sete heer rere terry 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policy-holders 92 per cent. of its 
entire income. It is also adding forty million dollars a year to its re- 
sources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR. 


Since the war began, in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company had so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the con- 
flict, the percentage of its actual to its expected mortality has not been 
appreciably affected. This percentage for 1917 was 70.85—the lowest 
of any year since the Company has kept complete mortality statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third 
Liberty Loan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to accept 
applications from soldiers or sailors unless they have already taken the 
limit with the Government. 


EVERY MAN’S BUSINESS. 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war time 
and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the service. 
The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 








Rossia Insurance Company 











Address: 
HERBERT M. WOOLLEN, President ace cinelgr a 
oy JAMES HEPWORTH |_| WALTER F. 
w-curggygreer  senvice | aaipey, ane || "aero ERRICKSON «:«-: 
Phone Market 6536 s Seene John 4560 AGENT 











CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. The North River Ins. Co., N. Y. 

Richmond Ins. Co., N. Y. Union Fire Ins. Co., Buffalo, N. Y. 

Potomac Ins. Co., Washington, D. C. Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 




















LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET Telephone John 2612 NEW YORK 


LOCAL OFFICES 
BROOKLYN, N. Y. 
153 Remsen St. 

Tel. 2504 Main 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 


JERSEY CITY, N. J. 


1 Montgomery St. 
Tel.’ 216 Montgomery 
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